
By Tricia Chirco
Marketing & Communication Director

The Long Island Realtor Federal Credit
Union (LIRFCU) will turn 35 years old next
year.  Established in 1972, the LIRFCU
began with the purpose of providing
Realtors® with access to car loans, which
took into consideration the nature of their

compensation — and the fact that many
operated as Independent Contractors. Gil
Picard, LIBOR President  said, “Although
times have changed significantly over the
past three decades, the credit union still
operates under the same principle as it did
from day one — the members are our top
priority.”  Picard further states, “All mem-
bers and their families are encouraged to join
and take advantage of this Board’s benefit.”

Today, the LIRFCU offers Realtor®
members and their families a comprehensive
line of products.   They include: competitive
interest bearing savings accounts, low rates
on shared secured loans and personal loans,
new and used auto loans, mortgage pro-
grams, credit cards and now free checking
and direct deposit.   Tony Russo, LIRFCU
President says, “This is truly the first step in

becoming a full service credit union.  We
look forward to providing more services to
our members in the very near future.”

Once you have established a primary
share account with the LIRFCU and main-
tain a minimum of $100.00, you are eligible
to open a free checking account.   There will
be no monthly service charge, no minimum
balance required, no per-check charges, and
you get unlimited transactions.  

If you do not already have an established

savings account with the credit union, open-
ing up one is a snap.  For information visit
www.lirfcu.com or feel free to contact Luisa
Harman at 631-661-4800 extension 371 who
will gladly answer all of your questions.
Realtors are also welcome to visit the Credit
Union in person, Monday through Friday
between the hours of 9 a.m. — 5 p.m.   The
Credit Union is conveniently located at 346
Sunrise Highway in West Babylon.  

The LIRFCU continues to grow and as a

result they have become more progressive in
terms of how they do business. Luisa
Harman, LIRFCU Manager says, “In order
to stay competitive with other credit unions,
we need to meet the demands of our current
customers while also offering a variety of
products that will attract new members.”
Harman further notes that, “The addition of
free checking and direct deposit gives
Realtors® one more reason to join if they
haven’t done so already.”

FREE CHECKING — Now Offered at the Long Island Realtor Federal Credit Union 

The number of Realtors® with Web
sites has increased 129 percent over the
past five years, and many of the sites dis-
play property listings, according to a new
survey by the National Association of
Realtors®.

The 2006 Realtor® Technology Survey,
conducted by NAR’s Center for REAL-
TOR® Technology, reveals that the
Internet ranks third in generating leads,
behind referrals and repeat clients, and
ahead of community involvement. The
survey also shows that there is a clear con-
nection between technology spending and
Internet-generated leads, and that getting
leads from the Internet continues to grow.
A complete copy of the survey is available
on the REALTOR ONLY website at
http://www.mlsli.com/ro/research/
surveys.cfm

Realtors® have invested heavily in
Internet technology and security, through
Multiple Listing Systems and individually,
in the past several years. For example, the
survey showed that thus far in 2006, 56
percent of agents spent more than $1,000
apiece on technology and that 30 percent
spent $2,000 or more. In addition, 16 per-

cent of agents and 28 percent of brokers
are now spending more than $1,000 annu-
ally on their Web sites. Realtors® with
personal business Web sites — not includ-
ing an area on a broker’s site — was 71
percent in 2006, compared to 31 percent in
2002, showing a jump of 129 percent.

“Consumers are able to use informa-
tion portals to look for homes to buy
because Realtors® have invested huge
amounts of resources in technology to
make accurate information available on
secure sites, thus bringing added value to
the transaction. All this information is
available to consumers, free of charge, 24
hours a day,” said Thomas M. Stevens,
2006 NAR President.

The survey also showed that the amount
of investment in Web sites has a direct

relationship to the number of leads coming
from the Internet. Thus, 40 percent of
those who spent more than $5,000 on their
Web site showed that more than 60 percent
of their leads come from the Internet.

More good news is that Realtors® are also
reacting more quickly to online inquiries. In
a surprising change from past surveys and
findings, over half the survey respondents
indicated that it takes them less than two
hours to respond to an Internet inquiry, and
only 2 percent indicated that it took them
more than a day to respond. That compares
with a 2004 survey showing that only 27 per-
cent of practitioners responded within eight
hours to an online inquiry and 46 percent of
inquiries received no responses.

With the expanding role of technology in
today’s real estate business, the Multiple
Listing Service of Long Island continues to
serving its participants by offering a com-
prehensive line of innovative products and
services to help grow their business and
stay competitive.   Plan to attend the annu-
al MLS Tech Fair scheduled for Thursday,
October 5th at the Long Island Marriott,
Uniondale and learn how you can make the
most out of today’s technology.   
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CIRCULATION 26,000

By Randy L. Kaplan
Director of Government Affairs

The Commission Escrow Act has over-
whelmingly passed the Assembly by a vote
of 112-15. The bill, which previously passed
the Senate with a 60-1 vote, now goes to
Governor Pataki for his consideration.

Over the past few years — we have had
many barriers to overcome in our attempt to

gain passage for this bill. This year was a
battle down to the final moments of session.
Many of our legislators took heroic stands in
support of this issue. 

The Judiciary Committee Chair refused to
let this legislation come to a vote in the com-
mittee. However, Assemblyman Michael
Gianaris (our prime sponsor) marshaled
enough support for a vote to advance the leg-
islation to the Codes Committee. 

Additionally, our troops rallied to encour-
age Members of the Codes Committee to
pass our bill. By a narrow voting margin of
10-9, the Codes Committee advanced our
bill to the Rules Committee. 

Despite the last minute opposition from
the Trial Lawyers, who were upset by
aspects of the bill, we were able to persevere
and our bill advanced to the Assembly floor
for a full vote.

Thanks to all of our efforts and the
tremendous support of the REALTOR®-
friendly legislators in Albany - our bill will
be forwarded over to the Governor’s office.

Finally — after many years of fighting for
a much needed Commission Escrow Act —
if the Governor signs this bill into law — we
will have in place an adequate means of pro-
tecting REALTORS® hard earned commis-
sions. 

Commission Escrow Act Passes Both Houses
Advances to Governor Pataki — Approval Pending

NAR Technology Survey Reveals Heavy Tech 
Investment By Realtors®

• CEA REACHES GOVERNOR PATAKI'S DESK. . PAGE 1
• REALTOR SPIRIT CONTEST — 

DEADLINE IS AUGUST 31ST . . . . . . . . . . . . . . . . PAGE 3
• NEW NORTH SHORE RSC UNDER 

CONSTRUCTION . . . . . . . . . . . . . . . . . . . . . . . . . . PAGE 4
• TECHNOLOGY BASED BUSINESS 

SOLUTIONS . . . . . . . . . . . . . . . . . . . . . . . . . PAGES 16-17
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Pictured here (l to r) are:
Gilbert Picard, LIBOR President; Luisa
Harman, LIRFCU Manager; and Tony

Russo, LIRFCU President.
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Personal growth? Financial success? At Prudential Douglas Elliman Real Estate you’ll be surrounded by the inspiration
needed to achieve personal greatness. We’ll give you the best tools to get the best results – and that’s what makes us the
New York metropolitan area’s top real estate firm. 

Are you ready to achieve greatness? Contact us, we’ll supply the inspiration. 
Call 631.549.7401 Ext.400. All inquiries confidential.

www.prudentialelliman.com/careers

© 2006 Prudential and are registered service marks of The Prudential Insurance Company of America. Equal Housing Opportunity. Each Company Independently Owned and Operated.  

WHAT WILL INSPIRE YOU 
TO ACHIEVE GREATNESS?

Be Inspired!



LIBOR chose the Ronald McDonald
House (RMH) as the recipient of the
fundraising efforts made at the Annual
Education Conference and
Trade Expo, Realtors raised
over seven thousand dollars to
be donated to this worthy chari-
ty. Several LIBOR Chapters
have embraced this cause and
have scheduled events to bene-
fit Ronald McDonald House in the
upcoming months.

Pictured are (l-r) LIBOR President Gil
Picard, LIBOR Education Chairperson

Donald Scanlon, and LIBOR Education
Vice Chairperson Deana Herrick presenting
Silvana Gullo, Executive Director of the

Ronald McDonald House (2nd
from right) with a check in the
amount of $7,500 to be donated to
the Ronald McDonald House of
Long Island. Funds were raised at
the Annual Education Conference
and Trade Expo.

Pictured are LIBOR's 2006 Education
Committee with Silvana Gullo,
Executive Director of the Ronald
McDonald House.

By Tricia Chirco
Marketing & Communication Director

Recent housing data released by the
Multiple Listing Service of Long Island,
Inc. (MLSLI) shows signs that home price
appreciation rates have returned to normal
patterns.  According to the June 2006 fig-
ures, the median closed home price for
Long Island, including Queens, Nassau and
Suffolk counties, was $460,000.  This fig-
ure represents a 7.2 percent increase over
the $429,000 median closed price reported
a year ago.  The national median existing-
home price for all housing types is fore-
casted to rise 5.3 percent this year to
$231,300. 

All three counties represented by MLSLI
reported higher home prices in June 2006
versus June 2005.  In June 2006, Nassau
and Suffolk counties reported closed medi-
an home prices of $500,000 and $410,500
respectively, representing annual increases
of 6 and 7 percent when compared to June
2005 data.  Moreover, Queens County con-

tinues to show double digit appreciation
rates with an unprecedented closed median
home price for June 2006 of $503,700, rep-
resenting a 17.1 percent increase over
home prices reported in June 2005.

Christopher Armstrong, MLSLI President
says, “The good news for the real estate mar-
ket is that U.S. Federal Reserve Chairman
Ben S. Bernanke recently hinted in an offi-
cial announcement that the two-year run of
interest-rate increases may be near an end.  If
this is true, it will increase consumer confi-
dence and provide purchasers with the con-
tinuity they need to determine their purchas-
ing power today — and over coming
months.”  The average current 30-year
fixed-rate mortgage is approximately 6.5
percent and should average 6.9 percent dur-
ing the second half of the year.

NAR’s chief economist, Dr. David
Lereah said, “Home sales are settling into a
slower pace, but 2006 is still expected to be
the third strongest on record. In this case,
experiencing a slowing from a hot market
is a good thing because we need a solid

housing sector to provide an underlying
base to the economy, and slower apprecia-
tion will help to preserve long-term afford-
ability.”

Historically, home prices rise 1.5 to 2
percentage points faster than the rate of

inflation, so the rise we anticipate in exist-
ing home prices this year is actually a little
above the high end of historic norms,”
Lereah said. “The double-digit home price
gains we saw in 2005 underscore what a
superlative year it was.”
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Appreciation Rates Returning to Normal Patterns

LIBOR Presents Check to Ronald McDonald
House of Long Island

The Jamaica Central Queens Chapter is one such chapter to hold an event to raise funds
for the Ronald McDonald House.  A fundraising dinner was held on July 20th at the

World's Fair Marina Restaurant in Flushing with guest speaker the Honorable Michele
R. Titus, NYS Assembly Member; $5,000 was raised for the cause. Pictured are (l-r)

Moses Seuram, LIBOR Director; Gil Picard, LIBOR President; Bridget Allim, Jamaica
Central Queens Chapter President; Buddy Hoosein, LIBOR Queens Vice President;

Michele Titus, NYS Assembly Member; Barbara McDonough, Jamaica Central Queens
Chapter Secretary, Silvana Gullo, Executive Director of the Ronald McDonald House;

Mel Farkas, LIBOR Director and Nazim Mohamed, LIBOR Director.

By Christina DeFalco
Public Relations & Communications
Specialist

The Long Island Board of REALTORS®
2006 Public Relations Committee has
recently extended the deadline for the first
annual REALTOR® Spirit Award Contest
to August 31, 2006. This new program rec-
ognizes REALTORS®, either individually,
as an office or as a Chapter, who have made
exceptional contributions in their communi-
ty. Eligible activities might include volun-
teer work, charitable efforts, youth related
activities, or anything that shows an extraor-
dinary commitment to community service.

Thirteen REALTORS®, one from each
LIBOR Chapter and Division, will be select-
ed to receive a $500 donation to their chari-
ty/organization of choice. The winners will be
awarded at their respective Chapter and
Division meetings in September/October, and
will be profiled in the November issue of the
REALTOR. Additionally, news releases will
be distributed by LIBOR’s Communication
department to all the local media. It’s a great
opportunity to get involved and get noticed!

Since the announcement of the Spirit
Award at the March Board of Directors
meeting REALTORS have been sending in

applications, exemplifying the true essence
of this award and what LIBOR’s Public
Relations Committee wishes to recognize.
One such example is Dorothy Mezic of
Century 21 Northern Shores. Dorothy
became a REALTOR® after thirty years as a
registered nurse, ten of which she was a local
visiting nurse. Dorothy decided to write up a
brochure to give out to clients after a presen-
tation, and the “Nursing Realtor” brochure
was born. Since Dorothy worked for the
Visiting Nurse Service and Hospice of
Suffolk, she wanted to bring attention to and
fund raise for this wonderful organization.
As indicated in her brochure, Dorothy will
donate $500 to the Visiting Nurse Service
and Hospice for each closed real estate trans-
action, with her goal being $10,000! 

All across the island REALTORS® such as
Dorothy are making a difference in their com-
munities, please let us know; whether it is to
nominate yourself or someone you know. The
entry form is available through the REAL-
TOR Only website at mlsli.com or through
Documents on Demand #151. All entries
must be received by August 31, 2006 and will
automatically be submitted for consideration
for the 2006 LIBOR Community Service
Award. For additional information, contact
Christina DeFalco at 631-661-4800 ext. 358.

The First Annual REALTOR® Spirit
Award — Deadline Extended to August 31st

The NYSAR-supported education man-
agement bill, which would among other
things increase the hours of qualifying
coursework for new licensees, was sent to
Gov. George Pataki on Friday, July 14, for
his consideration. The governor has until
Wednesday, July 26, to approve or disap-
prove this legislation.

During the July LIBOR Board of Directors
meeting, Education Chairperson Donald
Scanlon explained that if signed into law,

classroom hours required to obtain a salesper-
son’s license would increase from 45 to 75
hours. The proposal also increases from one
to two years the number of years of supervi-
sion to be eligible for a broker’s license,
requires office managers to hold a broker’s
license, eliminates the so-called “grandfather
clause” exemption for continuing education
(applies only to those licensed after the enact-
ment of the bill into law), and the creation of
new photo pocket identification cards.

Real Estate Education Enhancement Bill
Goes to the Governor
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• Commission Escrow Act — A+
Passed the Senate and Assembly, waiting
for Governor to sign

• Three times as many press appear-
ances than last year

• $100,000 budget for
public relations committee

• Internal Audit — com-
mittee working

• North Shore Service
Center — Lease signed

• Education — Huge suc-
cess — standing room only!

• General Membership
Meeting with Four remote
voting sites

• Credit Union —
Increase Services — Free Checking Now
Available

• New Universal Electronic Lockbox
— See Joe’s Article on Page 6

• Increase Business Affiliate
Relationships - Meeting with LIBI 

• Ronald McDonald House
Fundraising — Close to $20,000 Raised
by LIBOR to date  

• Extensive meetings and training for
our PSC

• Increased RPAC money to elected
officials — Local Revenue sharing

• Savings — through Treasurer we pro-
ject $13,000 savings for postage expense

for 2007 by cutting back
mailers that was unneces-
sary — more to come!

• Appointed young new
vibrant career oriented Vice
Chairs in 2006, for example
members committee and
public relations committee

• Hillary Clinton addresses
LIBOR members at Hilton
Hotel

• FPC — Fundraiser for
congressman Steve Israel

8/03/06
This President has had the passion and

determination to get things done for our
members and has accomplished much on
our agenda!  Thank you to the chairpeople
of our committees.

President’s Message
By Gilbert Picard   LIBOR President

LIBOR Six Month Report Card

Are You Ready to Move to
the Next Level?

We are looking for:
NEWLY LICENSED & EXPERIENCED SALES AGENTS

AMERICAN HOME/YOUR HOME
516-826-4600
www.century21americanhomes.com

Albert P. Cornelia
Owner Broker

Donald C. Scanlon,
CRB, CBR

Owner Broker

By Tricia Chirco
Marketing & Communication Director

The Long Island Board of Realtors®,
Inc. has recently added a fourth location to
the list of Realtor Service Centers available
to members across Long Island.
Construction is underway at the Woodbury
location and the completion of this phase is
anticipated by the end of August, after
which furnishings and computer equipment,
etc. can begin to be delivered and set up.
The North Shore RSC has its first class
scheduled for September 28th (see pages
28-29 for course schedule) and leadership is
confident that the service center will be
ready to accommodate the class at that time.

The new RSC is located at 100
Crossways Blvd in Woodbury and will ser-
vice the North Shore Realtor community.
The service center is conveniently located
off exit 14-E off the Seaford Oyster Bay
Expressway, right by the Cablevision
Building.  The Woodbury Realtor Service
Center will offer members all the programs
and services currently offered in the other

three locations.   Realtors® on the North
Shore will be able to use the new location
to conveniently pay their LIBOR dues,
MLS Bills, purchase forms, pick up a lock
box, and much more.  

The Service Center will also offer
Computer Education courses as well as pro-
fessional development classes.  Sales and
Broker Qualifying Courses will be offered in
the Woodbury location, general education
classes, computer classes like, “Get
Stratified”, and even CE classes will be
scheduled to take place at the new location.
Joseph Mottola, CEO of LIBOR/MLS said,
“We are excited to add this location because it
makes our programs and services easily
accessible to a large block of our Realtors.”
Mottola further notes, “As LIBOR’s member-
ship continues to increase the need to expand
our facilities and locations grows as well.”

The facility is scheduled to operate 9 a.m.
— 5 p.m., Monday through Friday. Watch
for details on the Grand Opening
Celebration at the North Shore location
where you will be welcome to come and
take a tour.

New RSC Location Scheduled to
Open in Late September
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ATTENTION AGENTS
• NOT EARNING THE INCOME YOU THOUGHT?

• DON’T HAVE ENOUGH LISTINGS?

• DON’T HAVE A CONTINUOUS 
SUPPLY OF QUALIFIED BUYERS?

• NOT RECEIVING THE TRAINING YOU 
THOUGHT YOU WOULD?

MAYBE IT’S TIME FOR A CHANGE!
Join the Century 21 AA Team — Where we help YOU

become a leader in YOUR marketplace.

AT CENTURY 21 AA Realty,WE HAVE BEEN
TRAINING AGENTS FOR OVER 30 YEARS!

•  We have Full Time Training Coaches in our Career Development
Academy for new & experienced agents

•  Full-time assistants dedicated to helping YOU.

•  Innovative Lead Generating System designed to attract 
Buyers and Sellers for YOU.

•  State of the Art Lead Routing System,putting buyers and sellers 
in touch with YOU directly and immediately upon receiving 
a Call or e-mail, no matter where YOU are.

•  Coaching systems designed for YOU to guide YOU to reach 
your potential and earn what YOU want and deserve.

•  In-house Marketing Department to assist with YOUR
Personal Marketing & Prominent presence on the Internet

If you are Not getting YOUR fair share or Not earning what you 
think YOU deserve,maybe it is time for a change.

For a confidential conversation,call us today,YOU will be glad you did!

Come talk to US!

INTERESTED IN BEING A SALES MANAGER?
Positions Available • Co-Ownership Opportunities 

Sales Management Training Provided!

Suffolk CountyNassau County

Vincent Dell’Accio
G.R.I., C.R.B., C.B.R.

Broker Owner

516-826-8171 x211 Office: 631-774-5177 x214
Private: 631-774-5177

Frank Dell’Accio Jr.
G.R.I., C.R.B., C.B.R.

Broker Owner
AA Realty
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LIBOR NEWSLIBOR NEWS

AUGUST 2006
8/2 — Wednesday
LIBOR EXECUTIVE COMMITTEE
9:30am — Realtor Building, West Babylon
— 2nd floor Conference Room. Staff liai-
son: Lisa Gonzalez @ LIBOR ext. 350.

8/3 — Thursday
SUFFOLK SOUTH SHORE 
CHAPTER
All are invited to bring family & friends for
a day of socializing and networking at
“Sailor’s Haven”, Fire Island. Bring a cooler
and whatever else you need for a day at the
beach. Sailor’s Haven is accessible by ferry
from Sayville or you can anchor your boat
on the bay side and wade in. There is a con-
cession stand, showers, bathrooms and
Sunken Forest Nature Trail. Free and no
rsvp. Questions? Call Georgia Westcott @
631-422-5511. Visit our website:
www.libor.com/suffolksouthshore.

8/4 — Friday
QUEENS NORTH SHORE CHAPTER
9:00am — Education Seminar &
Networking Breakfast. Adria Hotel &
Conference Center, Bayside. Guest speak-
ers: Tony Smith-PSC Chairman & Cathy
Nolan, Esq.-Board Counsel. “Protect Your
Commission! Come see a Mock Arbitration
Hearing.” Cost: $12.00 per person - limited
seating, reserve early. RSVP: Laura
Copersino @ 718-631-8900 x335. Visit our
website: www.libor.com/queensnorthshore.

8/7 — Monday
HUNTINGTON TOWNSHIP CHAPTER
5:00pm — Networking Cocktail Party ~
Guido’s Italian Restaurant, Huntington
Village. Mouth-watering hot & cold hors
d’oeuvres & cash bar. Featuring Silent &
Chinese Auctions to benefit Huntington
Hospital’s Women’s Heart Program. Cost:
$20.00 per person. RSVP by 8/4/06: Peter
Demidovich @ 631-944-8881. Visit our
website: www.libor.com/huntingtontownship.

8/9 — Wednesday
NASSAU SOUTH SHORE CHAPTER
6:30pm — Sunset Dinner Cruise! Set sail
aboard the beautiful brand new Nautical
Empress featuring a spectacular new
menu, open bar, sit-down dinner, dancing
& DJ. Boarding at 6:30pm; Departure
promptly at 7:00pm from Woodcleft
Avenue Dock, Freeport. Cost: $60.00 per
person — no reservations accepted after
8/6/06. RSVP: Isa Stykes or Pat Levitt @
516-377-6200. Visit our website:
www.libor.com/nassausouthshore.

8/9 — Wednesday
MLS EXECUTIVE COMMITTEE
9:30am — Realtor Building, West Babylon
— 2nd floor Conference Room. Staff liai-
son: Lisa Gonzalez @ LIBOR ext. 350.

8/15 — Tuesday
CREDIT UNION BOARD OF 
DIRECTORS
10:00am — Realtor Service Center, West
Babylon — Upper Conference Room. Staff
liaison: Luisa Harman ext. 371. 

8/16 — Wednesday
MLS BOARD OF DIRECTORS
9:30am — Realtor Service Center, West
Babylon — Classroom B. Staff liaison: Lisa
Gonzalez @ LIBOR ext. 350.

8/17 — Thursday
SUFFOLK NORTH SHORE CHAPTER
7:00pm — Annual Clambake & Elections
Mtg. ~ Lombardi’s On The Sound at Port
Jefferson Country Club, Port Jefferson.
Cocktail Hour, Open Bar (during cocktail
hour only), Buffet Dinner featuring whole
lobsters & complimentary wine, Dancing to
‘Krompier Enterprises’. Cost: $70.00 per
person — prepaid only. RSVP by August 12:
Millie Thomas @ 631-929-3600. Visit our
website: www.libor.com/suffolknorthshore.

8/17 — Thursday
LIBOR/MLS ORIENTATION
8:30am — Realtor Service Center, West
Babylon — Classroom B. Staff liaison:
Debbie Franco @ LIBOR ext. 364.

8/22 - Tuesday
LONG ISLAND COMMERCIAL 
NETWORK
8:30am — On Parade Diner, Woodbury.
Networking Breakfast & Marketing
Session. Bring your ‘haves & wants’, busi-
ness cards, property data sheets & an associ-
ate to expand your network! Cost: $15.00
LICN Members, $20.00 non-members. For
more information, contact Harvey Kolin @
631-422-5511 ext. 122. Visit our website:
www.licommercialnetwork.org.

8/24 — Thursday
AWARDS COMMITTEE
9:30am — Realtor Service Center, West
Babylon — Classroom A. Staff liaison:
Connie Aiello @ LIBOR ext. 361.

8/31 — Thursday
LIBOR EXECUTIVE COMMITTEE
9:30am — Realtor Building, West Babylon
— 2nd floor Conference Room. Staff liai-
son: Lisa Gonzalez @ LIBOR ext. 350.

SEPTEMBER 2006
9/4 — Monday

LABOR DAY OBSERVED ~ 
ALL BOARD OFFICES CLOSED

9/5 — Tuesday
WOMEN’S COUNCIL OF REALTORS
9:00am — ELECTION MEETING! Details
to follow... For more information, call Elise
Williams @ 516-364-1901. Visit our web-
site: www.libor.com/wcr.

9/6 — Wednesday
MLS EXECUTIVE COMMITTEE
9:30am — Realtor Building, West Babylon
— 2nd floor Conference Room. Staff liai-
son: Lisa Gonzalez @ LIBOR ext. 350.

9/7 — Thursday
LIBOR NOMINATING COMMITTEE
9:00am — Realtor Building, West Babylon
— 2nd floor Conference Room. Staff liai-
son: Lisa Gonzalez @ LIBOR ext. 350.

9/8 — Friday
QUEENS NORTH SHORE CHAPTER
9:00am — ELECTION MEETING! Details
to follow... For more information, call Laura
Copersino @ 718-631-8900. Visit our web-
site: www.libor.com/queensnorthshore.

9/11 — Monday
WESTERN QUEENS CHAPTER
10:00am — BLOOD DRIVE ~ Details to
follow... For more information, call Kenneth
Dunn @ 718-779-1111. Visit our website:
www.libor.com/westernqueens.

Executive Planner
MEETINGS & EVENTS: For more details & information, please call the LIBOR Staff Liaison listed
below.  For special events & chapter information, contact Connie Aiello at 631-661-4800, ext. 361.  

LIBOR Members Only May Register & Prepay ON-LINE for Chapter/Division
Meetings & Events!  Go to: www.mlsli.com/chapterreg/meetings.asp.
VISA, MASTERCARD, AMEX & DISCOVER accepted. NOTE: On-line 

registration CLOSED at 4:30PM on the previous business day before this event.

Two of the main issues facing
Realtors® today are security and liability.

When you give a key out for one of
your properties how do you know the per-
son you gave the key to is a Member of the
Board or a licensed agent, for that matter.
Just because he has a business card?

When you put an old keyed lockbox on
one of your properties how do you know
who is gaining entrance to the property?
There may be 10,000 keys
out there in the hands of
people who were in the real
estate business many years
ago or had simply pur-
chased a key from a com-
pany that sold lockboxes
for some other purpose.

The LIBOR Board of
Directors, in what will be a
far reaching and forward
thinking decision, is com-
mitting to a program where
each Member of the Board
will be issued a photo ID card the size of
a credit card and each real estate office
will be supplied with a card reader.

The new system provided by
SentriLock will serve two purposes. First,
the ID cards will be just that...a quick,
effective means of identifying an agent. If
an agent comes to a broker’s office and
asks for a key, the office will be able to
validate the agent’s ID by inserting it into
their card reader which is simply hooked
up to their PC. If the agent is not in good
standing, it will show his membership sta-
tus that way. You wouldn’t give him a key
and you wouldn’t even have to cooperate
with him in allowing access to anything
based on his membership non-status. 

Most importantly, SentriLock will
become the new lockbox provider replac-
ing Supra and the ID card will be your
access to the new SentriLock lockboxes. 

If an agent finds a lockbox on a house,
he will no longer have to travel to a bro-

ker’s office to pick up a key or go to West
Babylon to subscribe to the lockbox pro-
gram. He can just take his ID card slip it
into the lockbox and be all set.

Agents who currently have SUPRA
lockboxes will get a free swap for the new
SentriLock box. Agents who would now
like to use lockboxes will be able to buy
them knowing full well that every other
agent will have the ability to access the

property.
Hopefully this new pro-

gram will make it easier
for agents to discontinue
use of the old fashioned,
key boxes. The exposure to
agents who use the old key
boxes is significant in the
event of theft or property
damage. The usability and
features of the system with
its different access options
and tracking will help min-
imize agent exposure to

claims which arise from today’s lockbox-
es in use.

The program will be funded by a
LIBOR dues increase of $50.00 per mem-
ber and will provide a long needed ser-
vice. LIBOR dues have not been
increased in the past four years.
Historically Long Island agents have paid
the lowest fees in the country. For exam-
ple, the range of agent fees for Multiple
Listing around the country is $30.00 to
$60.00 per month and a LIBOR agent
currently pays MLS only $55.00 per year.

We will be providing more information
on the program and when the time for dis-
tribution comes, we will be offering class-
es for those who have lockboxes and other
training opportunities and materials for
those who just have the ID Access card.

If we do not have your photo on file
please email it to photos@mlsli.com
along with your LIBOR member number,
name and phone number. 

From Where I Sit
By Joseph E. Mottola, GRI
Chief Executive Officer, LIBOR/MLS

“SentriLock 
will become the

new lockbox
provider and the
ID card will be

your access to the
new SentriLock

lockboxes.”

(Continued on page 12)
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WHO HAS THE MOST IMPORTANT JOB AT
CENTURY 21 LAFFEY ASSOCIATES?

!We do!We do!We do!
We are the Internet and Technology Department
at Laffey Associates.

We have the enormous responsibility of keeping
over 600 associates in touch with the world via the
Internet and Email as well as maintaining all of the
hardware including Computers, Servers & Blackberries
up and running at optimal speed every day!

Our vast network of over 20 locations and
over 400 computers is connected to more
than 25 of the most important real estate
websites in New York, handling thousands
of inquiries weekly.

We orchestrate it all!

We are Century 21 Laffey Associates.

We are in the right place at the right time.

Ed, Ethan & Dominick
The IT DepartmentThe IT Department

 

It’s Who We Are and
Where You Want to Be.TM
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DISCOVER LUXURY JUST 16 MILES FROM MANHAT TA N !

• 18 HOLE CHAMPIONSHIP GOLF COURSE
• TENNIS COURTS • INDOOR/OUTDOOR POOLS
• RESTAURANTS • STORES • MOVIE THEAT R E
• BANK• MUCH MORE!

Contact Sales Associate
Linda Rappaport 
for more information
7 1 8 - 4 2 3 - 3 1 3 0
w w w. n s t owe r s . c o m

Charles H. Greenthal Pro p e rty Sa l e s
272-40 Grand Central Pa rk w a y
Floral Pa rk, NY 11005

Gre e n t h a l

NORTH SHORE TO W E R SD I S C O V E R
B E A U T I F U L

LIBOR NEWSLIBOR NEWS

I want to thank all of our readers who
responded to my call for volunteers who
were interested in taking an active role in
Womens Council of Realtors in 2007. Our
nominating committee met last week and
thanks to your warm response we will be
seeing a lot of new faces and new ideas in
the coming year. 2007 promises to be a
very exciting year. We still have some
openings on committees and are looking
for a “few good women” to fill these
openings. Anyone interested????????
Please call me at 516-364-1901. 

It’s July and our year is more than half
over. Long Island is in the middle of a
changing market. More than ever we
need the support and networking oppor-
tunities that an organization like WCR
can provide. Not only on a local level but
a national level as well. 

Our national magazine, sent to all
members keeps us up to date on what
going on in Real Estate across the United
States. The articles contain many tips on
how to adjust to our new market. Our tele-
conferencing meeting in June with Joann
Fosland was a great success. For those of
you who were unable to participate, you

missed a great meeting. We had an excel-
lent meeting from the comfort of our
home or office. WCR will be hosting
another teleconference meeting in the
near future. Make sure that you don’t miss
the next opportunity to participate in this
innovative way to connect with realtors. 

Our election meeting is scheduled for
September 21st with Joe Meyers. The
topic will be “HOW TO MAKE
TODAY’S MARKET CHANGES
WORK TO YOUR BENEFIT.” Watch
for further details.

by Elise Williams
Acting WCR

President

Mission of the Women’s Council of REALTORS®: 
We are a community of real estate professionals
creating business opportunities, developing skills

for the future and achieving our individual
potential for success. 

Long Island Chapter
WCR-NewYorkState.com

New Faces Wanted

2006 OFFICERS
New York State Governors
Doris Hooker . . . . . . . (585)586-0953
Marilyn Urso . . . . . . . (516)921-0220

Acting President
Elise Williams . . . . . . (516)364-8148

VP-Membership
Charlotte Vanderwaag. . (516)248-9494

Treasurer
Michelle Spronck. . . . (631)420-7610

Secretary
Isa Stykes. . . . . . . . . . (516)377-6200

◊ 24 Hour Elite Service/Report on Site
◊ Licensed Professional Engineers PE/NY State

Licensed Home Inspectors
◊ Errors & Omissions Insurance/Written Guarantee
◊ Referral Liability Protection

“The Home Inspection Professionals”

HOME & COMMERCIAL INSPECTIONS

Matthew Kaplan, Owner
HouseMaster Home Inspection
www.longisland.housemaster.com

800-805-1122

Call For Your FREEPublic Open House Gifts!
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Because Life Changes.

When people think of real estate, they think
of the CENTURY 21 System. Put the power of
our 161 local offices to work for you -- and
align your career with a name that's world-
renowned for excellence and reliable service.

Visit Century21.com for a complete list of
offices throughout the Metro new York area.

Century 21 ® Metro New York/Long Island Brokers Council
161 local offices, 4,800 local agents of change.
© 2006 Century 21 Real Estate LLC, CENTURY 21® is a trademark licensed to Century 21 Real Estate LLC.        An Equal Opportunity Company. Equal Housing Opportunity. Each Office is Independently Owned and Operated. �
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LIBOR NEWSLIBOR NEWS

The SUFFOLK SOUTH SHORE
CHAPTER is having a “Realtors Beach
Day!” on Thursday, August 3rd from
8:00am at Sailor’s Haven in Fire Island. All
are invited to bring family and friends for a
day of socializing and networking. Bring a
cooler and whatever else you need for a day
at the beach. Sailor's Haven is accessible by
ferry from Sayville or you can anchor your
boat on the bay side and wade in.
Concession stand, showers, bathrooms and
Sunken Forest Nature Trail. Free and no
RSVP!! Please contact Georgia Westcott at
631-422-5511 with any questions. Visit
http://www.libor.com/suffolksouthshore/. 

The QUEENS NORTH SHORE
CHAPTER is having an education seminar
and networking breakfast on Friday, August
4th at 9:00am at the Adria Hotel &
Conference Center in Bayside. Special guests:
Tony Smith-PSC Chairman and Cathy Nolan,
Esq.-Board Counsel. Topic: "Protect Your
Commission! Come see a Mock Arbitration
Hearing." The cost is $12 per person, limited
seating, reserve early. Please RSVP to Laura

Copersino at 718-631-8900 ext.335. Visit
http://www.libor.com/queensnorthshore/. 

The HUNTINGTON TOWNSHIP
CHAPTER is having a Networking
Cocktail Party on Monday, August 7th at
5:00pm at Guido's Italian Restaurant in
Huntington Village. Exquisite hot and cold
hors d'oeuvres and cash bar. Featuring Silent
& Chinese Auctions to benefit Huntington
Hospital Women's Heart Program. The cost
is $20.00 per person. Please RSVP to Peter
Demidovich at 631-944-8881, hosted by
Maryann Amato & Judy Edge. Visit
www.libor.com/huntingtontownship.

The NASSAU SOUTH SHORE
CHAPTER is having a Sunset Dinner
Cruise on Wednesday, August 9th at
6:30pm on the Nautical Empress, boarding
from Woodcleft Avenue Dock in Freeport.
Boarding at 6:30pm ~ Departure promptly
at 7:00pm then set sail aboard this beautiful
brand new ship, the NAUTICAL
EMPRESS, featuring a spectacular new
menu, open bar, sit-down dinner, dancing &
DJ. Ship returns to dock at 11:00pm. The

cost is $60.00 per person Please RSVP to
Pat Levitt or Isa Stykes at 516-377-6200.
Visit www.libor.com/nassausouthshore. 

The SUFFOLK NORTH SHORE
CHAPTER is having their annual
Clambake and Elections meeting on
Thursday, August 17th at 7:00pm at
Lombardi's On the Sound in Port Jefferson.
Details: 7:00-8:00pm: Cocktail Hour-enjoy
open bar and hors d'oeuvres on the deck
overlooking the Long Island Sound. (Open
Bar during cocktail hour only.) 8:00-
11:00pm: Sumptuous Buffer Dinner featur-
ing whole lobsters and complimentary
wine! Dance to the sounds of Krompier
Enterprises. Cash Bar. The cost is $70.00
per person. Please RSVP to Millie Thomas
at 631-929-3600 ~ PREPAID RESERVA-
TIONS ONLY. Visit http://www.libor.com/
suffolknorthshore/. 

The LONG ISLAND COMMERCIAL
NETWORK is having a networking
breakfast and marketing session on
Tuesday, August 22nd at 8:30am at the On
Parade Diner in Woodbury. Don't forget to
bring plenty of business cards, your proper-
ty data sheets, your "Haves & Wants" and
an associate to expand your network! The
cost is $15.00 LICN members, $20.00
non-members. For more information, con-
tact Harvey Kolin at 631-422-5511, ext.
122. Visit www.licommercialnetwork.org.

The WOMEN’S COUNCIL OF
REALTORS is having an elections meet-
ing on Tuesday, September 5th at 9:00am.
Details to follow. For more information
contact Elise Williams at 516-364-1901.
Visit www.libor.com/wcr.

The QUEENS NORTH SHORE
CHAPTER is having an elections meeting

on Friday, September 8th at 9:00am. Details
to follow. For more information contact
Laura Copersino at 718-631-8900. Visit
www.libor.com/queensnorthshore. 

The WESTERN QUEENS CHAP-
TER is having a BLOOD DRIVE on
Monday, September 11th at 10:00am.
Details to follow. For more information
contact Kenneth Dunn at 718-779-1111.
Visit www.libor.com/westernqueens. 

The CENTRAL NASSAU CHAP-
TER is having an election meeting on
Tuesday, September 12th at 9:00am.
Details to follow. For more information
contact Majorie Lord at 516-354-6500.
Visit www.libor.com/centralnassau.

The NASSAU NORTH SHORE
CHAPTER is having an election meeting
on Thursday, September 14th at 9:00am.
Details to follow. For more information con-
tact Barbara Bucovetsky at 516-364-466.
Visit www.libor.com/nassaunorthshore.

The QUEENS NORTH SHORE
CHAPTER is having a FUNDRAISER on
Friday, September 15th at 5:30pm. Details
to follow. For more information contact
Laura Copersino at 718-631-8900. Visit
www.libor.com/queensnorthshore.

The SUFFOLK SOUTH SHORE
CHAPTER is having an elections meeting
on Tuesday, September 19th at 9:00am.
Details to follow. For more information
contact Georgia Westcott at 631-422-5511.
Visit www.libor.com/suffolksouthshore.

The JAMAICA CENTRAL QUEENS
CHAPTER is having an elections meeting on
Thursday, September 28th at 9:00am. Details
to follow. For more information contact
Bridget Allim at 917-324-5428. Visit
http://www.libor.com/jamaicacentralqueens/.

Chapter & Division Report
By Christina DeFalco
Public Relations & Communications Specialist

Our goal for 2006 is to increase public awareness in regards to all the
outstanding endeavors our LIBOR Chapters and Divisions are par-

taking in throughout the year.  In order to make this possible, I need your
help. I need your cooperation by sending me information on all Chapter
and Division events that have taken place, as well as any upcoming event
that you wish to publicize; this should be done in a time sensitive manner.
Please call me at (631) 661-4800 Ext. 358 or email me at
cdefalco@mlsli.com with any questions or comments.

The Revolution Is Here!
WPI Sea to Sky is your clients “One Stop Shop” for their real estate transaction and your

Key to increasing your income!!!
Earn 100% of your real estate commissions for only $199.00 per month!!!

80% real estate commissions are FREE!!!
All WPI salespeople are loan officers with WPI Mortgage Direct* and receive 50%

mortgage commissions on loans they originate!!!
Become A WPI Associate and receive:

-Lead capturing real estate website with MLS IDX Search   -Lead capturing mortgage website   -Unlimited CD Brochures
-Back Office Mortgage Software (do your own credit checks)  -Unlimited Digital Tours   -Unlimited CD Business Cards

-EZ Audio (add voice to your sites) -Discounted 360 Virtual Tours  - WPI Shopping Mall for Signs, Supplies, and Apparel
-Customizable Drip Email Campaign   -Unlimited Website builder (give away FREE websites to your clients/friends)

-Contact Manager   -Mortgage Application Manager   -Use of our Follow Me Virtual Phone System (never miss a lead)
-Back Office Message Board (talk to WPI Agents cross the globe)   -Complete Office Facilities or Work From Home

-Coverage Under the Companies E&O Insurance   -You Decide What Commissions To Charge   -Corporate Leads
-No Mandatory Sales Meetings or Floor Time   -Customizable Auto Responders   -Insurance Commissions (if licensed)
-Online Corporate and In-House Training   -WPI  E-Classified Network   -Complete Broker Assistance & Much More

WPI Sea to Sky Realty, Inc. is a Licensed NYS Real Estate Broker.   *WPI Mortgage Direct is a division of Absolute New York.

WPI Sea to Sky Realty, Inc.
200 Broadhollow Rd.

Suite 207
Melville, NY 11747

(631) 961-4626
(800) 654-1969

www.wpiseatosky.com
Sales@wpiseatosky.com 

Visit 
www.joinseatosky.com

to view our 
online presentation

or call (800) 654-1969
for details and a 

confidential interviewReal Estate / Mortgages / Insurance / Title
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OPEN HOUSE! 
Come See Our Office! Meet Our Staff!

 Professional and Friendly Work Environment.

Refreshments will be served.

August 1 & 2 - 12 to 5pm 

August 8 & 9 - 12 to 5pm

Tuesday & Wednesday

The Greatest Broker/Sales Agent Program Ever Offered!

The Largest Independent Real Estate office in Florida 
is now in New York. Over 3,100 Sales Agents in 3 states have come 

to realize they do not have to share their commission with their Broker. 

JOIN OUR LONG ISLAND REAL ESTATE OFFICE TODAY  
AND WORK IN ANY TOWN YOU WANT.

New York • Ft. Lauderdale • Chicago • Clearwater
24-hour hotline at 866-200-6204 or go to www.100percentrealestatecommission.com or call our office 516 -575-7500

CHARLES RUTENBERG REALTY, INC.
255 Executive Drive, Suite 104  
Plainview, NY 11803

516-575-7500 

 

Pay only $39.00 a month and only a $330.00
Administrative Transaction Fee after each closing. 

“NO ADDITIONAL COSTS”   NONE!!

Keep 100% of Your Commission

We welcome experienced, 
high performance agents  
and new agents.

• Members of LIBOR (MLS)
• Free telephone and computer usage
• Free E&O insurance 
• Courteous secretarial staff
• Co-op Advertising
• YOU WILL GET MORE LISTINGS
• Always keep your listings
• Broker and staff do not compete
• Work your own hours, in any town
• Training sessions

Before I joined Charles Rutenberg Realty, in June of 2002, I was frustrated with mandatory office meetings 
and training classes with a local real estate franchise. I simply wanted to do what I set out to do with my 
real estate career -to sell real estate!  Charles Rutenberg Realty has given me the freedom I was searching 
for… the 100% commission was just the icing on the cake!  And with a great office like this, you can’t go 
wrong.  It was the best move of my real estate career!  Shelby Stanley

I owned a 30 agent ERA office; I'm glad I wasn't competing against this system!  As an owner, I was always
competing with other brokers to offer agents the best commission split that I could.  Fortunately, that was
before this system was available to Tampa Bay agents.  They’re able to offer their agents a commission deal
that no traditional brokerage can match.  No way!  And when you add the prestige of the company name ...
it’s a combination you can’t beat. It’s so good that I left my Broker to join them.  It’s the best deal for agents
… period!   Lee Woods

50% 60% 100%
$20,000
$8,000

$15,000
$10,000
$4,000

$57,000

$10,000
$4,000
$7,500
$5,000
$2,000

$28,500

$12,000
$4,800
$9,000
$6,000
$2,400

$34,200

$20,000
$8,000

$15,000
$10,000
  $4,000

$57,000 - *Admin. Fee

Gross Commission
of Your Sales

Charles Rutenberg
100%

Your Current Share of Commissions
50% 60%

Charles Rutenberg Agent's commissions$55,350.00

COMPARE YOUR CURRENT COMMISSIONS 
TO A CHARLES RUTENBERG REALTY AGENT’S COMMISSIONS 

*Admin. Fee: $330 per Transaction. $330 x 5 = $1,650.  Net commissions $57,000 - 1,650 = $55,350.00
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LIBOR NEWSLIBOR NEWS

9/12 — Tuesday
CENTRAL NASSAU CHAPTER
9:00am — ELECTION MEETING!
Details to follow... For more information,
call Marjorie Lord @ 516-354-6500. Visit
our website: www.libor.com/centralnassau.

9/13 — Wednesday
LIBOR BOARD OF DIRECTORS
9:30am — Realtor Service Center, West
Babylon — Classroom B. Staff liaison:
Lisa Gonzalez @ LIBOR ext. 350.

9/14 — Thursday
NASSAU NORTH SHORE CHAPTER
9:00am — ELECTION MEETING!
Details to follow... For more information,
call Barbara Bucovetsky @ 516-364-4663.
Visit our website: www.libor.com/nas-
saunorthshore.

9/14 — Thursday
CREDIT UNION BOARD OF 
DIRECTORS
10:00am — Realtor Service Center, West
Babylon — Upper Conference Room. Staff
liaison: Luisa Harman ext. 371. 

9/14 — Friday
QUEENS NORTH SHORE CHAPTER
5:30pm — FUNDRAISER ~ Details to fol-
low... For more information, call Laura
Copersino @ 718-631-8900. Visit our web-
site: www.libor.com/queensnorthshore.

9/19 — Tuesday
SUFFOLK SOUTH SHORE 
CHAPTER
9:00am — ELECTION MEETING!

Details to follow... For more information,
call Georgia Westcott @ 631-422-5511.
Visit our website: www.libor.com/suffolk
southshore.

9/21 — Thursday
LIBOR/MLS ORIENTATION
8:30am — Realtor Service Center, West
Babylon — Classroom B. Staff liaison:
Debbie Franco @ LIBOR ext. 364.

9/28 — Thursday
JAMAICA CENTRAL QUEENS 
CHAPTER
9:00am — ELECTION MEETING! Details
to follow... For more information, call Bridget
Allim @ 718-297-0707. Visit our website:
www.libor.com/jamaicacentralqueens.

SPECIAL EVENTS...
SAVE THE DATES! MARK YOUR

CALENDARS!
September 17-20

NYSAR Convention/Fall Meetings
Saratoga, NY

October 5
5th Annual MLS TECH FAIR
LI Marriott Hotel, Uniondale

October 24
Annual LIBOR GENERAL 
MEMBERSHIP MEETING
LI Marriott Hotel, Uniondale

November 8-13
NAR Conference & Expo

New Orleans, LA

Executive Planner (Continued from page 6)

Knockout Home Inspections
A division of Knockout Pest Control, Inc.

1-800-404-9577
e-mail: akatz@knockoutpest.com   www.knockouthomeinspections.com

F or over 30 years Knockout has helped add value to home transactions of all types and sizes, delivering
high quality, fast turn-around pre-closing termite and home inspections. Chances are you’ve seen our

trucks and familiar boxing glove logo all over the metropolitan area, and now we’re here to provide peace
of mind to you, and your clients.

From the foundation to the roof, we inspect it all, providing full computerized reporting. And Knockout is
fully insured and affiliated with top nationally recognized associations for Certified Home Inspectors, sub-
scribing to their strict Standards of Practice, Code of Ethics and required continuing education. 

It’s taken a lot of hard work to find just the right home for your clients, and build a trusting relationship.
Well now you can complete a flawless transaction that gets you the referrals you deserve with Knockout.

Limited Time Offer
All Home Inspections 

(Up to 4,000 Sq. Ft.) 

NOW $350! 
(A $500-$850 Value!) 

Plus as an
Added Bonus, a

FREE
Termite Inspection 

and Report
(A $95 Value!)

Protect Your Customers... Your Transactions... Your Reputation.

©
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New York State Home Inspection License # 16000016623

The Central Nassau Chapter held its
Annual Fire Island Excursion on July
11th. Realtors cruised the Great South
Bay aboard the "Moonchaser" with an

evening of dinner and dancing at
Flynn's Restaurant in Fire Island to 
follow. Pictured left are the Central

Nassau Chapter Officers (l-r) President
Marjorie Lord, Treasurer Barbara

Gunn, Secretary Pia Hutton and Vice
President Donna Devito.

Also in attendance were (top, l-r)
James Reed, Deputy Commissioner

of Consumer Affairs Nassau County;
Susan Helsinger, LIBOR Director;

Barbara Ford, MLS Treasurer;
Audrey Livingstone, LIBOR
Director; Gil Picard, LIBOR

President; Peter Caruso LIBOR
Director, (bottom, l-r) Wesley Ford,

NYSAR Director; Carol Gallo-
Turschmann, LIBOR Director and
Morton Kaplan, NYSAR Director.

Central Nassau Chapter Annual 
Fire Island Excursion

Meredith E. Dulberg has joined
our staff in the Government Affairs
Department as our Legislative
Liaison. Meredith has a law
degree and has worked as a
Legislative Assistant for New York
State Senator George D. Maziarz
(Buffalo). She will be focusing on

the local real estate-related issues
that affect Nassau, Suffolk and
Queens as well as strengthening
our relationships with LIBOR’s
local elected officials. Her educa-
tion and experience will make her
an asset to LIBOR/MLS. Meredith
can be reached at extension 306.

LIBOR Welcomes New Legislative Liaison
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ANNETTES REAL ESTATE

1193 Front Street • Uniondale, NY 11553

(516)564-4480 or (516)526-5740
www.c21annettes.com • Email: c21annette@aol.com

D.A.R.T. CAPITAL MORTGAGE CORP.
REGISTERED MORTGAGE BROKER, NYS BANKING DEPT.

535 Broad Hollow Road, Suite B30, Melville, NY 11747
www.dartcapital .com 

(631)770-4000 • Call for an Interview Today!Audrey Livingstone

WE’RE LOOKING FOR
EXPERIENCED AND NON-EXPERIENCED AGENTS.

Flexible Commissions!

JOIN THE #1 TEAM!
INVITES YOU TO...

LIBOR NEWSLIBOR NEWS

Nancy A. Achstatter
Home and Hearth Real Estate

Suraj K. Advaney
Triboro Realty & Management

Agwu A. Agwu
StarPoint Realty

Yvrose Cadet
C & C Realty & Restoration

Ted Chang
Fremont Jackson LLC

Anthony Como
Middle Village Realty Co.

Matthew R. Cucci
Matthew R. Cucci, REALTOR

Terry A. Deiso
Terry A. Deiso, REALTOR

Frances Franco
Advantage Real Estate Inc.

Deborah L. Galligan
Marylou Swan Realty Corp.

Michael P. Gentilesco
Ours Island Real Estate

Charles E. Gross
Land Net Inc.

Raymond Guarino
Strong Realty Associates

Matthew T. Hancock
Northport Appraisals

Lablu H. Kazi
Century Gold Realty

Louis Lombardi
Louis Lombardi, REALTOR

John M. Lorenzo
South Bay Realty Group Inc.

John Louis
Embassy Real Estate Corp.

Ariel Nemzeyano
Olympus Homes Inc.

Kathy Novotny
Heartland Properties Corp.

Mike Onisczuk
Microvision Realty LLC

Alvin S. Puentevella
Alvin S. Puentevella, REALTOR

Charles A. Riggs
Trading Places Inc.

Frank J. Romano
Advanced Real Estate Group

Anthony Santiago
Professional Home Sales

Mary Ann Savarese
Mary Ann Savarese, REALTOR

Ron Scala
Scala Custom Properties

Barry Schwartz
Town & Country Preferred

Ishwin K. Singh
Dream Homes Realty

Janet A. Stephens
Benjamin Intl Realty Corp.

Maryann Stravello
E & M Real Estate

Anthony Tamboni
TMT Realty Group LLC

Arturo Torres
Arturo Torres, REALTOR

John Varghese
First Flag Realty Inc.

Edward Wilbert
Edsan Development Group

Marlon P. Williams
Marlon P. Williams, REALTOR

Walleska Wong
Blue Bay Realty Group LLC

W E L C O M E
New LIBOR & MLS Members

MAC LEVITT

IS IT TIME FOR A CHANGE???

Attention : Experienced & New Agents

Come Join The South Shore’s
Fastest Growing Company!

With 4 Office Locations:
Oceanside – Baldwin – Freeport - East Rockaway

At Century 21 Mac Levitt, You Will Receive…

•  Highest Name Recognition in the Industry!
•  Unparalleled Internet Presence
•  Marketing Tools to Build Your Business/Career
•  The Support & Guidance You Need to

  Take your Career to the Next Level
•  Free Training – For All Levels of Expertise

LET OUR SUCCESS WORK FOR YOU!!!

Call for a Confidential Interview
Ask for Greg Verity or Susan Parks

Corporate Headquarters (516) 764-6200

INSURANCEPlus
H E A L T H I N S U R A N C E

for Small Businesses & the Self-Employed

Rose Gagliardi is an insurance broker with over 20 years experience,
servicing the tri-state area. Rose specializes in Health, Dental, Life,
Long Term Care, Medicare Supplements & Disability Insurance.
Rose and her staff are committed to providing the utmost personal
attention and maximum client servicing.

Endorsed by the
REAL ESTATE BOARD OF NEW YORK

for over 15 years

RO S E GAG L I A R D I
Broker

55 East Main Street • Oyster Bay, NY 11771
516.922.1200 • 212.268.4473 • Fax 516.922.2829

rginsuranceplus@aol.com • www.insuranceplusny.com
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LIBOR NEWSLIBOR NEWS

NO DESK FEE
NO OFFICE EXPENSES
NO FRANCHISE FEE
NO MONTHLY RENT

Call Randal at 718-736-1010

COMPARE YOUR PRESENT COMMISSIONS
TO OUR AGENT’S COMMISSIONS

E-Mail randal@destinyrealtyny.com

GIVE YOURSELF
A BIG PAY RAISE!

Total  
Commission
of Your Sales

$8,000

$15,000

$25,000

$50,000

  DESTINY
REALTY

$299.00

$299.00

$299.00

$299.00

Agent’s
Commission

$7,701.00

$14,701.00

$24,701.00

$49,701.00

YOUR PROSPECTS WILL FIND YOU

REAL ESTATE BROKERS AND AGENTS
MORTGAGE BROKERS

REGISTER AND LIST ON THE TOP SEARCH DESTINATION
FOR THE SALE OF ESTATE PROPERTY

WWW.ESTATES-ON-LINE.COM
516-569-2302

YOUR PROPERTY LISTINGS
MAPPED IN GOOGLE

RECEIVE LOCAL LEADS FROM
OUR NATIONAL NETWORK

FOR AN AFTERNOON OF FAMILY FUN, PLAN TO JOIN US AT ...
LIBOR’S 11TH ANNUAL

REALTOR RUMBLE
SUNDAY, OCTOBER 22, 2006

1–4pm • Syosset Lanes
111 Eileen Way • Syosset, NY

RAFFLES, GAMES, PRIZES...SOMETHING
FOR EVERYONE!

Contact Pat Levitt at (516) 764-6200 or Peter Caruso 
at (516) 775-4000 for more information.

It’s a Great Way to Spend a Summer
Afternoon Bowling With Fellow REALTORS,
Friends, and Family and All Proceeds Are
For a Good Cause — DIABETES RESEARCH!

Mets vs. Cardinals RPAC Fundraiser
Thursday, August 24, 2006

Shea Stadium • 7:10 pm
Cost: $100.00 per Ticket • Checks Made Payable to LIBOR

$49.00 Goes Towards Your RPAC Contribution
Also Includes $15.00 of Mets Money Good at 

Any Food or Souvenir Stand
Transportation Is Not Included

This is your chance to see MLB Leading Home Run Slugger 
Albert Pujols and the Cardinals at Shea.

You must call Maryann @ 631-661-4800 ext. 354 to make your 
RPAC contribution and confirm your tickets today!
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         .  � e di� erence
 between a job & a career.

John P. Magnani
Realtor® Rosanna Fuoco

Realtor®

Advanced
Training

Exclusive 
Offerings

Proven 
Marketing

Service 
Philosophy

Technology 
Platform

22 Office Locations 
& Divisions

Each Offi ce Is Independently Owned And Operated

►

►

►

►

►

►

Ready to move up?
Call Bonnie Doran today,

888.931.9500

bonniedoran@danielgale.com
www.DanielGale.com

“� e comprehensive 
training program was 
invaluable, giving me the 
knowledge and con� dence 
in all areas of real estate.  
Daniel Gale Sotheby’s 
International Realty 
remains committed to 
their agents by providing 
continual training”

“Daniel Gale Sotheby’s 
International Realty 

o$ ers great support for 
me and for my clients, 
powerful advertising, 

relocation and superior 
marketing materials, 

not to mention extensive 
training opportunities.”
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When It Comes to Technology...
Everyone Has to Start Somewhere!
When It Comes to Technology...
Everyone Has to Start Somewhere!

MLS PRODUCTS & SERVICES...
TECHNOLOGY BASED BUSINESS SOLUTIONS FOR TODAY’S REALTOR®
MLS PRODUCTS & SERVICES...
TECHNOLOGY BASED BUSINESS SOLUTIONS FOR TODAY’S REALTOR®

www.mlstechs.com

BROKER RECIPROCITY • CUSTOM WEBSITE DESIGN • BUILD IT YOURSELF WEBSITE • OFFICE/HOME TECH SUPPORT SERVICES • STRATUS UNPLUGGED
With One Phone Call You Can Access Everything You Need to Help YOUR Business Succeed • 631.661.4800 ext. 11
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ALL APPLICATIONS MUST BE SUBMITTED 
BY THURSDAY, AUGUST 31, 2006 – 4:00 PM

I would like to nominate: __________________________________________for the position of Director.
COMMITTEE INVOLVEMENT
Committee Member of __________________________________ from 19__ to 20__

of __________________________________ from 19__ to 20__
Committee Vice Chairperson of __________________________________ from 19__ to 20__

of __________________________________ from 19__ to 20__
Committee Chairperson of __________________________________ from 19__ to 20__

of __________________________________ from 19__ to 20__

I would like to nominate: ______________________________________for the position of Board Officer.
■■ President Elect
■■ Vice President for (circle one):      Queens      Nassau      Suffolk
■■ Treasurer
■■ Secretary

LOCAL BOARD INVOLVEMENT Identify any previously held Board Officer position(s):
President:  from 19__ to 20__
Vice President for (circle one):      Queens      Nassau     Suffolk:         from 19__ to 20__
Treasurer:  from 19__ to 20__
Secretary:  from 19__ to 20__

Previously held position(s) in LIBOR, MLS, LICN, APD or WCR:
Director of______________________________________________________ from 19__ to 20__
Division President of______________________________________________ from 19__ to 20__
Division Officer of ________________________________________________ from 19__ to 20__
Chapter President of ____________________________________________ from 19__ to 20__
Chapter Officer of ________________________________________________ from 19__ to 20__

Attendance at Chapter meetings        ■■ all         ■■ many         ■■ some         ■■ none

POLITICAL INVOLVEMENT Include in details whether involvement is local, state, or national:
______________________________________________________________________________
______________________________________________________________________________
______________________________________________________________________________
______________________________________________________________________________

COMMUNITY INVOLVEMENT
______________________________________________________________________________
______________________________________________________________________________
______________________________________________________________________________
______________________________________________________________________________

STATE ASSOCIATION INVOLVEMENT
Meetings: (list years attended) ____________________________________________________
______________________________________________________________________________
State Director from 19__ to 20__
State Committees on __________________________________ from 19__ to 20__

on __________________________________ from 19__ to 20__

NATIONAL ASSOCIATION INVOLVEMENT
Meetings: (list years attended) ____________________________________________________
______________________________________________________________________________
National Director from 19__ to 20__
National Committees on __________________________________ from 19__ to 20__

on __________________________________ from 19__ to 20__
List any professional designations held: ____________________________________________
______________________________________________________________________________

Application submitted by:

Name: ________________________________________________________________________________

Firm name: ____________________________________________________________________

Address: ______________________________________________________________________

E-Mail:________________________________________________________________________

Phone #: ______________________________________________________________________
Please complete the application and return to:

LONG ISLAND BOARD OF REALTORS®

Attn: Lisa Gonzalez — “Nominating Committee”, 300 Sunrise Highway, West Babylon, NY 11704

DEADLINE FOR APPLICATION IS THURSDAY, AUGUST 31, 2006 @ 4:00 pm

LONG ISLAND BOARD OF REALTORS®

APPLICATION FOR
DIRECTOR AND/OR BOARD OFFICER 2007

LIBOR 
CANDIDATE
NOMINATING
INFORMATION

July 2006

Dear Fellow REALTOR®,

The Nominating Committee will meet soon to formu-
late a slate of LIBOR candidates for the Director and
Officer positions for 2007 to be nominated to the
membership.

To ensure that the best possible candidates are consid-
ered, the Committee solicits input from all REALTOR®
members. If you would like to be considered for nomi-
nation as a Director or an Officer for 2007, or if you
would like to recommend another REALTOR® as a
nominee for one of these positions, please fill in the
attached information sheet and return it to LIBOR no
later than August 31, 2006.

Please note, even if you are a sitting 2006 Director or
Officer, you must fill out the enclosed form and resub-
mit this year to be considered as a nominee for 2007.

We appreciate your time and interest in the work of
the Nominating Committee.

Sincerely,

Marian Fraker-Gutin
Chairperson, Nominating Committee
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Summer Time on Long Island is the
best season to enjoy the sparkling waters
and sandy beaches of the Atlantic Ocean
and the Long Island Sound...oh well, back
to reality. 

The MLS system continues to grow the
number of offices in the system.
Currently, we are at an unprecedented
2,802 offices in the system versus 2,486
last June. This represents a
13 percent increase in one
year. It was only a few short
years ago when we were
celebrating our 2,000th
office opening and now we
are rapidly approaching the
3,000 office mark. 

The listing inventory on
the MLS is approximately
33,141 at the time of this
article. This represents a
22% increase over last
month and a 73% increase
over a year ago and is dou-
ble the figure reported three years ago. I
think we would all agree there are more
houses on the market today than in recent
years, giving purchasers more to choose
from, hence more time in making a final
decision to buy.

The June average contracted price was
also up in each of the three Counties,
Nassau, Suffolk and Queens, over last
month. The average price for a home was
$530,400 versus $520,500 a month prior.
So even though the inventory is up, so are
home prices.

During the most recent MLS BOD
meeting there were a total of ten (10)
Action Items presented for a vote. I am
pleased to report that all ten passed, 3 of
which were rule changes. The rules that

passed were: the supersedes rule, offer
notification rule, and the virtual tour rule.
All of the rule changes will be imple-
mented and published and incorporated
into the rules. Notice of such changes will
be made to participants, via a pop up on
MLS Stratus. 

Additionally, during the July BOD
meeting, Directors approved appropriat-

ing funds to do a research
project that would analyze
the public and Realtors
perceptions and expecta-
tions on the value of vari-
ous services that brokers
provide. NAR’s Research
Team out of Chicago will
be performing the study
that will consist of both
qualitative and quantita-
tive research. The research
will be compiled from
focus groups, telephone
surveys, and web surveys

and will be dissected into two groups —
Realtors and Buyers and Sellers. The
results of the study are expected to be
available by December, 2006 and will be
shared with all our participants.

Lastly, please take the time to change
your password on Stratus. This policy has
recently been changed and it has been
shortened to every 30 days instead of 90
for better security on Stratus.

Have a great summer and I will be back
to report to you when the leaves start to
fall...

MLS Info Line
By Christopher Armstrong

MLS President

Summer Update

MLS NEWS • MLS NEWS • MLS NEWS • MLS NEWS • MLS NEWSMLS NEWS • MLS NEWS • MLS NEWS • MLS NEWS • MLS NEWS

“I think we’d 
all agree 

that there are 
more houses 

on the 
market today.”

Q. One of the properties I have is
listed is going to expire in a few

days. The owner has told me verbally to
just extend the expiration date.  Can I
extend the listing without written autho-
rization from the owner?

A. No. MLS Rule 607 states:  Any
listing filed with the Multiple

Listing Service automatically expires

unless renewed. All extensions must be
obtained during the original listing peri-
od, signed by the person(s) duly autho-
rized to sell the property, and must be
postmarked or delivered to the Service
within forty-eight (48) hours after obtain-
ing the signature of the person(s) duly
authorized to sell the property, but no
later than twenty-four (24) hours after the
expiration date of the original listing.

MLS Q&A

Tax Maps for Queens & Brooklyn —
Now Available on Stratus

You can now link directly from the pub-
lic records in Stratus to interactive tax
maps for Queens and Brooklyn.

These tax maps, provided by Lot Info,
can be accessed from Stratus by either: 1)
Clicking on the Tax Map button at the top of
the Full Report in Public Records or 2)
Click on Queens/Brooklyn Tax Map Search
link at the Public Records menu page.

The interactive tax maps offer the fol-
lowing options: 1) Zoom in or out on the
map. 2) Identify any property on the map
and display full details. 3) Search by
address or block and lot. 4) Display all
house numbers. 5) Turn on a color coded
land use feature. 6) Show subway lines
and subway stations. 7) Display all open
permits. 8) Much, much more.

Free Content For Your Website —
Add Inman News!

Looking for simple ways to increase
Web traffic? Want to offer visitors to your
website good resources?

Integrate Inman’s award-winning real
estate consumer news and advice, fre-
quently asked real estate questions and
real estate glossary into your own website
and build traffic and trust with consumers
for your business.

This is a FREE service MLS is offering
to ALL MLS Participants and LIBOR
Members. To register and obtain instruc-
tions to link to your website, click Inman
News Content from the Stratus Info center.

MLS Rules Changes
The following rules were recently

passed by the MLS Board of Directors
and are now in effect.

Rule 605.3 If listing information is

changed or if the property is relisted by
the same listing broker before the original
expiration or extended expiration date of
the original listing, the listing must retain
the original listing date.** ** See Board
of Director’s Official Interpretations in
the back of the Rules Book.

Board of Directors hereby officially
interprets rule as follows: Examples: 1) If
a listing is input with a listing date of
February 1 and an expiration date of
August 1, if the listing is superseded prior
to August 1, the new listing must be input
with a listing date of February 1.

2) If a listing is input with a listing date
of February 1 and an expiration date of
August 1, anytime the listing is re-listed
before August 1 by the same office it must
be input with a listing date of February 1.
This is the case even if the expiration date
has been changed to an earlier date.

3) If a listing is withdrawn or released
prior to the expiration date and re-listed
by the same office before that expiration
date, the listing must be input with the
original listing date.

Rule 707.1 If a listing broker receives
an offer where there exists an accepted
offer on the property made through a
cooperating broker, the listing broker
must notify the cooperating broker of the
fact that another offer is being presented
on the property as soon as possible.

The following rule was amended to also
prohibit contact information in virtual tours.
This will take effect on August 21, 2006.

Rule 501.12 Listing photos or any type
of virtual tours may not include any con-
tact information such as pictures of you,
your office, your logo, name, office name,
email address or web site address. All res-
idential properties’ photos must include
the exterior front of the property.

N e w s  &  V i e w sN e w s  &  V i e w s

Fines Given by the Rules
Committee for Failure to

Submit Requested
Paperwork Since 5/30/06:

$1,500 — 1 fine
$1,000 — 1 fine
$500 — 2 fines
$250 — 2 fines
$200 — 2 fines

Are you getting a response to your
website forms?

Are your website visitors sometimes
reluctant to complete the forms you have
there to collect information? If you
answered yes, then you need to take some
action! It only takes a bit of imagination
to turn an ordinary request form into a
highly interactive, engaging, relationship-
building tool. 

Web forms typically ask for contact
information and perhaps, just a few mul-
tiple choice questions to get a better feel
for the needs of the online prospect.
While there is nothing wrong with this
approach, there is so much more that you
can do with forms — that will make them
inherently valuable to your visitors! 

If your visitors click the “BACK” but-
ton when asked to fill out a web form —
then make sure your forms have: 

• A Catchy Name — perhaps an
acronym that is both memorable and
implies value

• Perceived Value — a short blurb
describing what value they will receive by

simply completing the assessment
• Reassurance — include a paragraph

in the beginning, that reassures your visi-
tor that their information will be kept
sacred and not shared with anyone

• Open-Ended Questions — these
allow the visitor to express their needs and
wants, much more than just clicking a box

• Personal Dialog — questions should
be written in a very personal style, as if
they were right in the room with you have
a relaxed discussion

• Immediate Feedback — the moment
they hit the “SUBMIT” button, they receive
an e-mail acknowledgement, and a copy of
what they submitted (people often forget
how they completed any kind of form)

The primary purpose of your website is
to generate business and the most power-
ful way of doing that is to provide every
opportunity for your online visitors to
interact with you. Using well-crafted web
forms will do the job — and easily set you
apart from the competition!

For more tech tips, visit the REALTOR
Advice section on www.mlstechs.com.

TECH TIP

Biagio Castaldo has
joined MLS staff as a
Network Administrator in
the Information Systems
Department.   He comes
to MLS/LIBOR from
Computer Associates.
Biagio has many years of
experience and vast tech-

nical knowledge and skills which will be an
asset to the company.

Chad Passaro has also
joined MLS staff in the
Information Systems
Department as a Website
Graphic Designer. Chad
has several years of expe-
rience as a Graphic
Designer and also an Art
Director. Chad’s artistic

abilities and experience make him the per-
fect candidate for this position.

New Faces in the MLS IS Department

Chad PassaroBiagio Castaldo
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Join Keystone Realty USA where
Independence is the Key to Success!

STOP BELIEVING YOUR BROKER
DESERVES HALF OF YOUR HARD

EARNED COMMISSION!

Call for information
Direct: (516) 639-6257

(800) 390-8083
E-mail: keystonerealty1@aol.com

Check us out on the World Wide Web at:
www.joinkeystone.com

Attention Real Estate Agents
Question: What Are The 3 Most Important Aspects

of Your Real Estate Business?

Answer: Leads, Leads and More Leads

REAL ESTATE REDEFINED

KEYSTONE WILL OFFER YOU THE HIGHEST COMMISSION PAYOUT AND
RELEASE YOUR LISTINGS IF YOU ARE UNHAPPY FOR ANY REASON

Additional Services and Policies Include:
• Mortgage compensation  •  No minimum production requirements  •  Branch offices welcome

• Substantial Agent Referral Programs and Bonuses  •  We will even pay your LIBOR dues, ask us how
• Work Part-Time/Full-Time (create your own hours)  •  Members of REBNY (Manhattan Real Estate)

• Members of Westchester-Putnam MLS and LIBOR

We Have Agents From Manhattan to Montauk – Over 160 Agents and Counting!!

KEYSTONE REALTY USA LEAD GENERATION PROGRAM
• FREE Buyer and Seller Leads • FREE Extensive Online Real Estate Training

and Personal Training from Top Real Estate Trainer
• FREE Advertising on 20 different websites including Yahoo Real Estate

• FREE Advertising on IO Homes Channel #606 on Cablevision
• Use of Autodialer – computerized cold caller for lead generation

100% Payout Only $35 Monthly Fee
“THE KEYSTONE GUARANTEE”

Keystone Realty U.S.A. Will Beat ANY Deal By 
ANY Broker in New York
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  Save the Date – October 5
th 

– 8am to 2pm

     Online Registration Begins August 15th!

 Featured Speakers:

Rolf Anderson GRI, CRS, CRB

Session 1: Go Wireless and Connect More
New wireless technologies impacting how, when and where the mobile real estate agent can
do business.  Covers wireless devices, finding hotspots, Bluetooth technology, Cellular WAN
cards for mobile internet access on your laptop, Smartphones such as the Treo and
Blackberry, PDAís, Stratus Unplugged and key security issues.

Rolf Anderson,
GRI, CRS, CRB

Verl Workman,
National Real Estate 
Speaker and Coach

Session 2: The Latest Tech Products
New products and emerging technologies benefiting real estate agents. Topics include: new features for digital
cameras, virtual tour technologies, Tablet PCís, and portable printers. Rolf gives you his best tips on what to
purchase and how to use it to help you save time, be more professional and make more money.

Verl Workman, National Real Estate Speaker and Coach
Session 1: No More Web Hype
Session to help agents cut through all the web hype and get to the meat! The ìreal dealî on
making money online. View top agent sites that earn the agent a minimum of $30,000 per
year off their web site alone! Understand the difference between a web site and a full
functioning eMarketing strategy! Learning this essential concept will be the difference
between making money and losing money on the web.

Session 2: Keep Your Commission in a Discounted World:  Tech Tips to Increase Your Value
Verl will advise you how to use the technology to increase your value to your customers and clients. Keep that
competitive edge and USE the available technologies to show consumers how your professionalism, experience and
market savvy will get them exactly what they want in todayís changing real estate market.

Meet with exhibitors who can help you make the most out of today’s technology!
Cost:  $30 per person, includes Continental Breakfast & healthy snacks through the day.

Look for Stratus Pop-up for more info on when online registration begins.

Visit www.MLSTechFair.com for more information.
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Ready to get your life in order? Then a
personal digital assistant could be the right
gadget for you. These small, lightweight
devices can keep track of your appoint-
ments, phone numbers, and all the things
you have to get done. Today’s PDAs can
keep you amused with games, music, and
video as well; some have built-in GPS
receivers and cameras. Even entry-level
PDAs now have color screens, and a
growing number come with built-in wire-
less Internet connectivity: Some offer
Bluetooth (for connecting via a Bluetooth
cell phone), others use Wi-Fi, and the most
expensive are hybrid cell phones, capable
of handling voice calls as well as data. A
few new models support two or three
modes of wireless connection, so you can
enjoy broadband speeds at Wi-Fi hotspots
and cellular hookups almost anyplace else.

Formerly just a handy pocket secretary,
PDAs have become ever more versatile.
Modern PDAs can handle wireless e-mail
and instant messaging, digital photogra-
phy, and music. Some companies even
combine a PDA and a cell phone into one
hybrid device.

While PDAs of one type or another
have been around for about a decade,
recent technological advances have made
them more attractive, particularly if you
want more than just an electronic version
of a paper organizer.

The processors that power PDAs are
faster than they used to be, so PDAs can
now handle digital music and photos with
ease. High-end models now sport mobile
graphics processors that enable gaming
and video playback without a huge sacri-
fice in battery life. At the other end of the
price spectrum, even lower-cost units
come with color screens. The introduc-
tion of integrated mini-keyboards (also
known as thumb keyboards) on many
models is a welcome development for
users who feel stymied by styluses and
handwriting-recognition software.

The ability to communicate wirelessly
enhances a PDA’s overall utility. Many of
the higher-end units incorporate 802.11b
or the faster 802.11g Wi-Fi for accessing
home or work networks or commercial
hotspots. Some PDAs are equipped with
Bluetooth, which can connect to desktop
or laptop PCs, to peripherals (such as
headsets), or to the Internet through a
suitably equipped cell phone. A growing
number of PDA/phone hybrid devices,
such as the Palm Treo, combine a PDA
with a cell phone.

You don’t have to spend a fortune to

obtain a useful PDA, especially if you’re
mostly interested in keeping track of your
schedule, having your address book handy,
and perhaps playing a few simple games.
Lots of inexpensive personal organizers can
handle those tasks. You’ll pay more if you
want a nicer screen, more on-board memo-
ry, or more advanced functions such as
wireless connectivity. Those traits are most
useful if you plan to use your PDA for
entertainment as well as for work--playing
more-sophisticated games, displaying
video clips or snapshots, or playing MP3s.

PDA Shopping Tips 
Here are some shopping tips for buy-

ing a basic organizer:
• Choose your OS. If you simply need

to maintain an up-to-date appointment cal-
endar, contact list, and to-do list when you
are away from your PC, your best bet is to
stick with a low-end Palm OS device such
as the Palm Z22. It will also handle other
applications (which can come in handy),
but its easy-to-use data synchronization
stands out. This model costs only $99. 

• Consider spending a little extra for
additional memory or an expansion slot.
That way you’ll have room to grow when
you want to add new software or store
more photos or MP3s. 

Here are additional tips for buying a
PDA with advanced features:

• Choose your OS. Because of their
familial relationship with Windows,
Windows Mobile-based devices have
been gathering enterprise support more
quickly than Palm-based devices. But
newer Palm OS-based devices such as the
Treo 650 are catching up, since they have
integrated cell phones, the ability to play
digital audio and video, and the ability to
display digital photographs. (If the Treo
hardware appeals to you, be sure to look at
Verizon’s Treo 700. This is the first-ever
Palm device to run Windows Mobile).

• Get a storage card. CompactFlash
and SD cards allow you to store music or
video that you can listen to or watch on
your PDA. CompactFlash cards are
cheaper than SD models, but are also
physically larger. 

Keep connectivity in mind. PDAs with
built-in Wi-Fi, an integrated cell phone,
and/or Bluetooth will help you get more
done with fewer wires. If you plan on
managing e-mail or consulting the Web
while on the road, check the connectivity
options closely. 

Source: PC World, pcworld.com

How to Buy a PDA

TECHNOLOGYTECHNOLOGY

SmartGrowthAmerica.org 
The smart growth movement has been

around for decades, but has resurged in
headlines lately as home owners and civic
leaders battle urban sprawl and push for
walkable communities. Proponents of
smart growth advocate well-designed
cities that preserve their cultural roots, are
close to schools and jobs, have ample
recreational outlets, and respect the envi-
ronment. Sounds like a tall order, but
Smart Growth America is up to the chal-
lenge. The nonprofit organization works
with national, state, and local groups to
make America’s cities more “livable.” As
someone who’s on the front line of hous-
ing issues, you’ll appreciate the vast
online resources Smart Growth America
offers on affordable housing, city plan-
ning, and urban sprawl. Some highlights:

• Housing. A primary goal of the smart
growth movement is to expand the range
of housing choices — in style, price, and
location. “Drive until you qualify” simply
isn’t an acceptable solution, according to
Smart Growth America. In the housing
section, find out What’s Behind the
Affordability Crunch and learn how other
communities are dealing with smart
growth by reading Atlanta’s recent report
on Making the Case for Mixed Income
and Mixed Use Communities (2.2MB
PDF) or browsing an online database of
California Transit-Oriented Development. 

• Preservation & Revitalization. Want

to make sure
your down-
town’s strip will
remain intact for
generations? Have
hopes of injecting new life
into an underused retail center? Here,
you’ll learn how sprawl detracts from
preservation and revitalization efforts, and
you’ll find links to other helpful Web sites
that will help you reach your revitalization
goals, including ScenicAmerica.org and
the National Trust Main Street Center.

• Economy. Smart growth never makes
more sense than when economic times are
tough: Efficient development saves tax-
payers money and makes it possible for
households to spend less on transporta-
tion. This page demonstrates the tax bene-
fits of well-designed communities and
explains, in particular, How Smart Growth
Strengthens Regional Economies.

• Children & Schools. You already
know how important schools are to a
home search, but how do they relate to
smart growth? Advocates say all neigh-
borhoods should have quality public
schools that kids can walk to, as opposed
to huge schools built in the middle of
nowhere. Learn more about the Role of
Schools in communities and link to vari-
ous articles and reports on the topic,
including a recent issue of On Common
Ground, published by the NATIONAL
ASSOCIATION OF REALTORS®.

SITES TO SEETechno-Bits

For complete conference details including registration
information and sessions, contact Ron Roel 

at 516- 671-7412 or email roel@optonline.net.

LIBOR Members Receive
Special Pricing If They Register
Before September 12th – Early
Bird Cost – $190 Per Person!

Advertise your business on MLSLI.com™ for only $250 per month and get your company 
noticed by thousands of buyers and sellers that visit the site everyday.

GET YOUR COMPANY NOTICED...
ADVERTISE ON THE WEB...MLSLI.COM™

89% OF BUYERS USE THE INTERNET TO SEARCH FOR A HOME.
WHEN THEY LOG ON,WILL THEY FIND YOUR COMPANY’S BANNER AD THERE?

YOUR CUSTOMERS EXPECT YOU TO BE ONLINE!

Contact Donna Lee at 631-661-4800 ext. 348.

“Computers in the future may weigh no more than 1.5 tons.”
—  Popular Mechanics, forecasting the relentless march of science, 1949
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Congratulations to Mary Lynn Gerace,
Branch Manager of Prudential Douglas
Elliman, Commack, for receiving the
Business Development Award for
Profitability and Management given by
Prudential Affiliations.

CENTURY 21 Laffey Associates Fine
Homes & Estates is pleased to announce
Sonny DeClara has recently joined the firm
as an Associate Broker & Laffey Home
Specialist. Sonny is a tenured professional

with roots in Garden City and the South
Shore of Long Island. His head shot is includ-
ed as well. He will specialize in residential
sales in the Roslyn area and all of the North
Shore. CENTURY 21 Laffey Associates Fine
Homes & Estates is also pleased to welcome
Christine Timchek as Director of
Operations. In this newly created position,
Ms. Timchek will meet the challenges of
implementing, overseeing and improving the
corporate infrastructure for the Laffey Family
of Companies. Christine is primarily respon-
sible for operational, administrative and poli-
cy management programs. In addition, she
will also be bolstering the existing initiatives
and have overall corporate oversight on the
entire operations process.

Long Island was well represented at the
second national convention of Weichert Real
Estate Affiliates, Inc., held May 17-19 at the
Gaylord Opryland Resort in Nashville.
Attending from WEICHERT, REALTORS®
— The Dallow Agency’s four-office compa-
ny (Farmingdale, Levittown, North
Bellmore, Commack, Bay Shore, West
Sayville) were President/Broker Richard
Dallow and Vice President/General Manager
Steven Weizel, along with several members
of the staff and sales team. All attendees par-
ticipated in a number of programs exploring
the changing real estate market and its vari-
ous elements-- sales, personal marketing,
relocation, technology and more.

Matthew B. Arnold, co-owner of recent-
ly franchised WEICHERT, REALTORS®
— Dutch Door in Bay Shore/West Sayville
has completed an in-depth training/tour of
the inner workings of a thriving real estate
business — the four-day WEICHERT®

Management Academy. Held at Weichert
Real Estate Affiliates, Inc. (WREA) corpo-
rate headquarters in New Jersey, the
Academy is focused on building world-
class real estate offices.

Anna Paredes and Sherri Cruz are
proud to announce the opening of a new real
estate office in Islip New York, RE/MAX
Results Plus. These two professional bro-
kers look forward to establishing their office
in the Long Island market and attracting
agents to join their team. The office will pro-
vide comprehensive real estate services to
communities in the Town of Islip and
throughout Suffolk and Nassau Counties.
RE/MAX Results Plus is part of the rapidly
growing RE/MAX of New York real estate
franchise network that now has more than
120 offices across the state. Prior to opening
this office, Anna was a broker with Arlen
Realty and has seven years of real estate
experience. Sherri Cruz was and associate
broker/manager of Hamilton Homes Real
Estate with eight years of experience. 

RE/MAX of New York, Inc. is pleased to
announce the opening of RE/MAX Select in
Amityville, New York. This office will be
serving the communities of Amityville,
Lindenhurst, Copiague, Babylon, and
Massapequa. RE/MAX Select is part of the
rapidly growing real estate franchise network
of RE/MAX of New York, Inc. RE/MAX
Select Investor/Owner Vinny Damiano is a

business professional with years of experience
in real estate and related industries. He also
has experience working in the RE/MAX sys-
tem having operated a RE/MAX in another
part of Long Island. In addition, Mr. Damiano
has experience as a field engineer and was a
successful top producing mortgage banker.

This & That

We regret to inform you of the passing
of Wayne Wasserman, son of Ann
Wasserman-Chitayat of Four Town Real
Estate.  Service was held on June 12th at
Gutterman’s in Rockville Centre.

We regret to inform you of the passing
of Jacqueline Rago of Century 21 Castle
Realty in Lake Ronkonkoma.  Service
was held on June 19th at Papavero
Funeral Home in Maspeth.

We regret to inform you of the passing
of Nicholas Demidovich, father of Peter
Demidovich, LIBOR Huntington
Township Chapter Treasurer and Co-

manager of Coldwell Banker Residential
in Huntington.  Services were held on
June 22nd and 23rd at MA. Connell
Funeral Home in Huntington Station.

We regret to inform you of the passing
of Dominick Cali, former Associate
Broker of Arbo Realty in Bay Shore, and
brother of Irene Cali-Stockdale of
Prudential Douglas Elliman in East Islip. 

We regret to inform you of the passing of
Brian Brown, son of Joan Brown of Caruso
& Boughton Realty in Franklin Square.
Service was held on July 18th at Flinch &
Bruns Funeral Home in Lynbrook.

Obituaries

Obituaries can now be found on The REALTOR only web site at: mlsli.com/ro/newsitems/news.asp

Laffey Bowl-A-Thon Strikes
it Rich for Easter Seals

Century 21 Laffey Associates Fine
Homes & Estates hosted their first

annual Laffey Bowl-A-Thon to benefit
Easter Seals.  With a combination of

donated raffle prizes, preferred vendor
sponsorships, corporate donations and
pay-to play bowlers, over $12,000 was
raised to help provide for the rehabili-

tative, therapeutic and recreational
programs for children and adults with
special needs.  Pictured above are (l-r)

Event Coordinators Elaine Lupo,
Tricia McNally & Ronni Calandros.

Realtor brings Rock n' Roll
to Summer Concert

Neil E. Sterrer, owner/broker of Sterrer
Realty in Long Beach, brought the

Rock n’ Roll band Risky Business back
to the Long Beach Summer Concert

Series on July 11th, where almost
2,000 people enjoyed another great

evening under the stars. This concert
marks the 17th consecutive year of

sponsorship for Neil with this program.

 

 
 

 
 

 
 

 
 

 
 

 

 

Want steady cash flow and 
big commissions too?

ATTENTION!
EXPERIENCED FULL TIME REALTORS 

IN WESTERN SUFFOLK!

WE OFFER:
• $1000.00/weekly draw vs. commissions for qualified 

full time agents.

• Major medical benefits for full time qualified agents.

• High profile Century 21 Franchise with over 28 years 
in the same location.

• In house mortgage services with commissions for you.

• Full support staff to help you sell more and clerk less.

• Call for a confidential meeting with Owner Rich Parisi. 

EACH OFFICE IS INDEPENDENTLY OWNED AND OPERATED

700 Sunrise Highway • West Babylon,  New York  11704

PARISI REALTY
Cell Phone Number 

516-729-4899
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GOLDEN R 
($5,000 and Up)
Joseph L. Canfora
Dorothy Herman
Patricia Levitt*
Audrey Livingstone

CRYSTAL R 
($2,500 to $4,999)

STERLING R
($1,000 to $2,499)
Christopher 

Armstrong
Linda Bonarelli*
Ralph Bove
Frank Dell Accio
Kathy L. Engel*
Liz English*
Melvyn S. Farkas
Barbara F. Frechter
Susan G. Helsinger*
Walauddin Hoosein
Maxwell S. Levitt
Otto Lugo*
Patricia M. Masone
Walter D. Messina
Nazim K. Mohamed
Joseph E. Mottola*
Gilbert A. Picard*
Kenny Kamil Sattaur
Donald Scanlon*
Moses Seuram
Joseph Sinnona*
Frank S. Urso*
Marilyn Urso*
Georgia Westcott*

PRESIDENT’S
CLUB
($500 to $999)
Maria Babaev
Gabriele Bishop
Georgianna F. Finn
Lawrence P. Finn
Nicholas Gomez
Mathew Horn*
Bettie Meinel*
Michael Mendicino
Tony Smith
Christopher Von 

Zwehl*
Yvonne Wilburne

CAPITAL CLUB
($250 to $499)
Bridget D. Allim
Matthew B. Arnold
Sandi M. Bellucci
Alan L. Berger

Deanne Brand
Mary H. Cooper
Branko I. Cuzzone
Mordechai Dornbush
Quenida Falcon
Carol Gallo 

Turschmann
Nicholas Gigante*
Brigitte E. Greene
Susan A. Hanrahan
Edith K. Heinemann
Martin P. Hepworth
Catherine Kolsch
Sheryl Kushnick*
Joseph A. Lanzetta
Jean Mansueto
Norman Mendelson
Paul P. Napolitano
Richard M. Shane
Edward S. Smith
Neil E. Sterrer
Frank A. Urso*
Susan Urso*
Paul K. Wernersbach
Richard M. Witt
Mohsen Zandieh

$99 CLUB 
($99 to $249)
Husni A. Abou Saab
Salvatore J. Acquista
Kenneth L. Adamo
Michael Adelstein
Mark S. Adler
Agwu A. Agwu
Edul N. Ahmad
Rafik Ahmad
Monique Alarcon
Anthony A. Albanese
Andrew Alfano
Mohammed S. Ali
Amir H. Alishahi
David N. Altman
Tanya Alvino
Katy Anastasio
Diane E. Andersen
Virginia A. Andrews
Joseph C. Andruzzi
William J. Angelos
Paula M.  

Annarumma Caruso
Rosaria Anninos
Russell J. Arceri
Joseph Ardito
Richard B. Arnold
Susanne N. Arnold
Dorothy A. Aschkar
Evelyn Atanas
Anthony D. Atkinson
Azucena M. Ayala 

Diab

Hersel Azizian
Palackal K. Babu
Nicholas J. Badame
Geraldine Z. 

Bagshaw
Coobeer A. Balram
Marjorie Baptiste
Gurcharan S. Baring
Alvin R. Barnett
Deonarine Basdeo
Zeeshan Basit
Omar C. Baxter
Joyce Bayer
Rozanna Beaumont
Michael Bello
Belinda G. Bender
John G. Bendick
Rachel Benedetti
Bryan P. Berardelli
Karen A. Berman
Pedro Bernard
Mohamed Bessai
Gina M. 

Bettenhauser
Ghias U. Bhuiyan
Giuseppa Biasi
Anita Bleier
Jerome H. Blue
Perry N. Boatswain
Madeleine S. Bodner
Christopher Boggio
Lucille Bonanno
Ernest F. Bonifazio
Kathy P. Borg
Kim M. Bowdwin
Margaret M. Brady
Victoria Briggs
Arthur Briscoe
Dee Dee H. Brix
Veta I. Brome
Deborah A. Brown
Weston Brown
Stephen A. Bruno
William C. Buckley
Mahendra Budhram
Robert S. Burke
Denise C. Buser
Scott M. Butti
Nelson N. Byfield
Elvin Cabrera
Miguel A. Cabrera
Desiree A. Cain
Glen P. Calderon
Leon Calderon
Alejandro U. Calma
Athena Tina Canaris
Rose Marie 

Cantanno
Allegra Capra
Peter M. Caputo
Craig S. Carbone

Russell H. Carey
James M. Carney
Richard A. Carozza
Jay Cartman
Agnes M. Casottana
Maria L. Castillo
Peter J. Cavallaro
Anthony S. Celebrini
Danny M. Chan
Kanubhai Chauhan
Tian Yan Chen
Minese Cherilus
Vincent Cirillo
Peter J. Cohen
Katherine Coladner
Damien A. Coleman
June Colthirst
Anthony Como
Gus Contos
Raymond A. Cooper
Marie A. Costello
Allison Crain
Pedro Cruz
Matthew R. Cucci
Anna Cummings
Patrick Curtis
Lora Cusumano
Alfred Daddio
Samuel DaGrossa
Janice M. Dalessio
John E. Damianos
Vickie F. DeFriest
Judith DeGale
Terry A. Deiso
Ramon DeJesus
Raymond A. DeLeo
Vincent Dell Accio
Audrey Dellafiora
Ramses Delva
Ying Deng
Suzanne DeNoyior
Steve DePinto
Gerard A. Devita
Anoop Dhanpat
Ken Diamond
Marylou DiClemente
Carolyn Difiore 

Balmelle
Maralyn C. Diggin
Janis A. DiGiovanni
John DiNoto
Anthony C. DiPaolo
Jeetandra Dirpaul
Josephine G. Dizon
Sabita D. Doodnauth
Mandares M. 

Dornagon
Lou Dorsam
Louise E. Doyle
Kenneth J. Dunn
Sooroojnee Edoo

Robert Eisenoff
Ewa Elliott
Saleh H. Elrez
James H. Elstroth
Akiva Kevin Emergi
Oscar Esquivel
Gwendolyn C.
Fairley Smith
Rocco J. Famiglietti
Linda A. Faraldo
Anthony J. Farella
Ibis A. Febles
Alejandra J. Fermin
Franklin F. Fernandez
Cosmo Ficara
Edward E. Filosa
Warren M. Fink
Marcia Finkelstein
Carol K. Fisher
William P. Fitzgerald
Miguel A. Flores
Elizabeth R. Floros
Harris S. Focer
Christopher O. 

Forbes
Barbara Ford
Beatrice Formickella
Jennifer Fox
Russell L. Fragala
James D. Freebody
Robert Frisoni
Takeshi Furumoto
Vinod K. Gadura
Ron J. Gal
Michael L. 

Gangadeen
Joy B. Gape
Jhony F. Garcia
Roger E. Garcia
Neil B. Garfinkel
John Garzon
George P. Georgaklis
Eric C. George
Pablo A. Geymayr
Kathleen Giaimo
Richard J. Gibbs
Sara Giladi
Stanley E. Gilpin
Toni Giovanetti
Gail M. Gladstone
Miriam Gold
Barbara Goldfeder
Paul A. Gomez
Jose P. Goncalves
Tensy M. Gonzalez
Claude I. Gooding
Mark D. Gordon
Abraham Goren
David I. Gotthelf
Diane M. Grande
Shelina Graves

Evan Greene
Gregory E. Greene
William E. Grigo
Simone Grimaldi
Raymond Guarino
Ivan E. Guerrero
Anthony L. Guidice
Adrian Alan Guthrie
Lloyd Gutin
Narul Hack
Anita Halvatzis
Philip A. Hamid
Francine Hamill
Martin G. Hammer
Yair Harari
Robert L. Harding
Maryanne Hargadon
John D. Harkins
Shahram Hassid
Clifford H. Hecht
Steven B. Heller
Edgar Hernandez
Kelly A. Hicks
Wendy F. 

Himmelsbach
Jonathan M. Hopkins
Bruce J. Howard
Thomas A. Hug
Robert M. Ibraham
Walter Imperatore
Mohammed M. Islam
Kelly J. Jackson
Joshua Jagessar
Chandru Jagwani
Llubica Janjic
Narus Jefferson
Laurie B. Jessen
Rashmi Jhaveri
Elliot M. Johnson
Nancy M. Johnston
Gian A. Jones
Cleveland N. Joseph
Amy Juang
Basmattie S. 

Kahnauth
Arihay Kaikov
Janet M. Kalman
Faith G. Kanen
Morton Kaplan
Randy Kaplan
Elena Karacostas
Nazmoon Karim
Faizulmunir A. Kazi
Michael F. Kelly
Glendora A. Kennedy
Amy Kernaghan
Michael C. Kerris
Gobin J. Khoorchand
Richard S. Kim
Patricia A. Kingsbury
Constance F. Klein
Sharon Kollore
Emily P. Koo
Ken Kraska
Irwin R. Krasnow
Walter P. Krokowski
Mary J. Kronwitt
Jerold Krupnick
Gouranga C. Kundu
Kelly Lagoudis
Steve Lagoudis
Mei Ying Lai
Monica Lai
Jayme A. Lancellotti
Danny Laniado
Pamela G. Lanigan
Elizabeth Lanza
Richard LaSalle
Anthony A. Lauto
Kevin M. Leatherman
Jennifer N. Lee
Sejeh Lee
Sandi Lefkowitz
Joseph V. 

Leoncavallo
Tanda J. Lerner
William Li
Lisa M. Lilly
Hilda C. Lincoln
Michael P. Litzner
Marcus E. Loglisci
Louis Lombardi
Donna L. Lomenzo
Martha Y. Lopez
John M. Lorenzo
Shiu Fang Lou
Juan R. Loubriel
John Louis
Stephen Love
Charles Lovell
Phyllis Loverme
Nancy L. Lovett
David H. Lunenfeld
Michael A. Lynn
Johnstone S. Ma
Louis J. Macari
Jorge L. Machado
Patrick H. Mackay
Gordon D. Madris
Gyanwattee Mahabir
Erik C. Mahler
Malachy T. Mahon
Susan D. Maisto
Elizabeth 

Malinowitzer
Kevin P. Malone
Richard B. Maltz
Neal W. Mandel
Luke Mangal
Josef C. 

Mangiaracina
Jack Gajraj Mangra
John F. Maniec
Judy S. Markowitz
Romeo L. Marquez

William A. Marquez
Gerard M. Marrone
Robert Martian
Bernadette L. Martin
Vito Martinico
Peter Mastroianni
Luis A. Matias
Grovine Mattone
Roman Mavashev
Sonia W. May
Thomas J. McCarthy
Barbara McDonough
Everton M. McIntyre
Mary F. McLaughlin
Maureen A. 

McMahon
Theresa A. Medici
Udit Meetoo
Michelle Mehr
William E. Meier
Stephen M. Mennuti
Jay B. Meringoff
Cheryl A. Messina
Boris Mikhailov
Sharon A. Miller
Sheila D. Minkel
Lionel A. Mohabir
Gloria C. Molloy
Ferenc Molnar
Mary Ann 

Monteleone
Alice H. Morabito
Keith E. Moran
Jo An Morris
Michael J. Morris
Joseph M. Moshe
Kathleen T. Murphy
Carlos M. Navarrete
Randal Neher
Larrington G. 

Nembhard
Ariel Nemzeyano
Mitchell B. Nerenberg
James A. Netter
Gisela I. Nightingale
Igor Noble
Kathy Novotny
Lynn Nunes
Luis B. Nunez
Michael D. O’Brien
Stephen M. O’Brien
Gerard L. O’Connell
Michael O’Donnell
Virginia O’Dwyer
James F. O’Kane
David O’Neill
Deirdre N. O’Connell
James J. Ogrady
Joohee Oh
Almog Ohayon
Peter T. Orisses
Alec W. Ornstein
James Orticelle
Oluremi A. Oshikanlu
Laurence Oxman
Eric Pagan
Gerard A. Pallotta
Geneive Panton
Vincent C. Papa
Maureen Papalas
Frederick T. Paparelli
Holly K. Park
Thomas J. Parkes
Susan E. Parks
Sabrina Parrino
Francis A. Paruolo
James W. Pase
Chrysa Pasqualone
Antonio J. Patino
Roosevelt T. Pearce
Neev Peleg
Jose A. Perez
Oneyda E. Perla
Haimraj Persaud
Richard H. Petersen
Linda J. Petralia
James A. Phillips
Eytan A. Pick
Joseph Picone
William F. Pisani
Salvatore Polito
Thomas M. Potter
David E. Pour
Jolie Powell
Peter Prashad
Ruth Press
Thomas E. Preston
Rose Marie Princi
Rudolph Princi
Marie E. Proietto
Barry D. Pugatch
Maria T. Quirk
Ron Rachlin
Kenneth Racktoo
Devanand Rakhar
Virginia A. Rallis
Kumar Ramdass
Mark Ramjeet
David Ramnauth
Eric G. Ramsay
Roopnarine Ramudit
Aileen Rankin
Behrooz Raofim
Denise Rauff
Lior Raviv
Janine M. Rayano
Kenneth Reed
Paul B. Reiss
John J. Restrepo
Carl W. Riese
Joseph P. Rignola
Marie Rinaldi Sarro
Diego F. Rios
Rafael Rivera
Raymond N. Rivera

Seibert L. Robinson
Angel Rodriguez
Gloria I. Rodriguez
Diana M. Romano
Frank J. Romano
Modesto R. Romero
Jack Rose
Willard L. Rose
Richard W. 

Rosenberg
Linda Ross
Evelyn Ross Costello
Tina Rossetti
Krzysztof Rostek
Lee Rothleder
Harriet M. Rowan
Mary Alice Ruppert
Richard E. Rush
Ann L. Russo
Anna Russo
Daniel Ryan
Kenneth J. Sadler
Keyvan Salamatbad
Anne Marie Sami
Anthony Santiago
Joseph C. Santoro
Geraldine S. 

Sapanaro
Mary Ann Savarese
John Z. Savoretti
Ron Scala
Azalea H. Scally
Emanuel J.
Scarpinato
Michael D. Schaier
Marlena C. Schein
Virginia A. Schellinger
Joseph V. Schettino
Bruce H. Seger
Audrey R. Serel
Henry A. Setaro
Khristine Shahipour
Barbara Shane
Soheila Sharf
Reema Sharma
Brice J. Sheppard
Julia Shildkret
Seung H. Shin
Virender Pal S. Sikka
Ishwin K. Singh
Parvinder Singh
Trinity L. Singh
Varuna Singh
Scott P. Sisskind
Zachary A. Slavin
Patricia A. Slevin
Ellen L. Snodgrass
Roy Sobel
Fanny Soisson
Jean Sondergaard
Debra A. Spagna
Christine S. 

Sparacino
Carol A. Sparaco
Anthony Sperrazza
Isa D. Stykes
Madan P. Surujpaul
Marie Svec
Thomas F. Tabone
Peter J. Taryan
Manuel Taveras
Harry G. Terezakis
Philip Tesoriero
John Testaiuti
Margaret S. Thall
Mildred Thomas
Leticia V. Tiangco
Hyacinth Tobias
Arturo Torres
Susana L. Torres
Kenneth A. Trestka
Arthur T. Triantos
Marilyn Triolo
Christopher Tscherne
James Tsempelis
Demetri Tsilogiannis
Clement Tso
Barry N. Turk
Sonita F. Ulmajid
Emeka D. Umahi
Vincent Vaiano
Dragan Valjan
Charlotte
Vanderwaag
John Vardouniotis
John Varghese
Anthony R. Vecchio
Pedro Velez
Anthony C. Ventiera
Lucy A. Verdeschi
Gil H. Vilkas
Hernando Villamil
Anthony P. Vitale
Cynthia Walsh
Jun Wang
Jyh S. Wang
Henry F. Weber
Carolyn M. Whalen
Mirna L. White
Marie Whitman
Arnold M. Widder
Edward Wilbert
Lloyd G. Williams
Marlon P. Williams
Edward F. Wilson
Learie R. Wilson
Jamie C. Winkler
Linda S. Wohl
Fanny Wong
Walleska Wong
Li Yang
Chao Ling Yeh
Martin Yip
Mark Zborovsky
Panagiotis Zikos

Michael A. 
Zimmerman

Marc A. Zirogiannis
Lori A. Zoegall

LESS THAN $99
Nordeen Accardi
Michael A. Adamo
Jessica A. Ahern
Rafaqat Ali
Rene Almodovar
Jocelyn Andre
Afifa Ansari
Roy V. Appadoo
Arthur E. Awe
Avi Baranes
Augusto Bardi
Christian Bastian
Bernardo E. Batista
Michele Beaudoin
Michael A. Bedryk
Voichita M. Bellu 

Cristea
Juan C. Beltran
Rafael N. Betancourt
Tatyana Bobrova
Geraldine 

Bongarzone
Jaime A. Bozzano
Khemraj Brijlall
Monica E. Brodsky
Carol Bromm
Linda Brunning
Virginia Byrne
Donald J. Carney
Jean B. Carney
Donna M. Carruba
Cesar G. Castillo
Diego Cedeno
Jennifer Ciervo
Kenneth A. Ciullo
Ruth E. Claudio
Daniel M. Cogliano
Lorrie D. Colichio
Glenn Colson
Ruby E. Cook
Laura Copersino
Rosanne Courto
Roberta D. Coward
Michelle Cunningham
Susan M. Curtis
Charles J. D’Agostino
Fredrick M. Dehaney
Richard O. DeLaCruz
Mary T. Dennis
Jeffrey M. Desronvil
Maritza Diaz
Helen C. DiLorenzo
Rita A. Dispigno
Sarah C. Dixon
Gheorghe Dobra
Ivan G. Dorador
Susan Elbaum
Nuala D. Elges
Stephen T. Emeli
Roberta M. Erlagen
Donna Etergineoso
Andrea L. Evans
Annalissa C. Factor
Lyabo O. Fadairo
Michelle Faitlowicz
David M. Figalora
Ellyn Finkelstein
James B. Fiscella
Wayne W. Fox
Carmine S. Franzese
Nicole Frierson
Joan M. Fusco
Annmarie Giordano
Dina A. Goldkranz
Jennifer A. Gould
Kevin M. Gray
Denise Guerra
Arthur E. Haas
Nabih Halaka
Peter A. Hamid
Maged Hanna
Gwendolyn E. 

Hannett
Barbarita Henriquez
Sharise Hollaway
Marion Holmes 

Nadrich
Marilyn B. Hyacinth
Jonas Jansson
Linda J. Jarret
Daine J. Johnson
Annette Kalikow
Priscilla Kallio
James G. Kalpakis
Farzana Karimi
Elizabeth H. Kearns
James D. Kelly
Allison Kettrick
Kamal Khan
Marjorie A. Kimelman
Jay Krupa
Allison Kucker
Yong S. Kwon
Mirna Labissiere
Vien C. Lam
Eun Joo Lee
Yim Kuen Lee
Shivanie Lilliah
Paul Loeb
Joseph Loiodice
Pilar Lovelace
Margaret H. Lucchio
Rodrigo S. Luis
Jose R. Manzano
Dorothy J. Matinale
Laura E. McCarthy
Patricia Z. 

McCormick

Lady V. McGoldrick
Francine A. Mcilree
Maryann V. 

McMahon
Maria Medina
Jean Merritt
Heather Miskovic
Druvraj Mohanlal
Linda S. Moorhead
Joan Murray
Pat Naples
Harry L. Ng
Santo Novelli
Moses A. Ojo
Oyebadejo Oyediran
Joseph A. Parisi
Denise M. Parsons
Gregory M. Pascucci
Narad M. Persaud
Ann M. Pipitone
Louisa G. Pironi
Susan H. Platt
Susan Poli
Brian Poole
Agha N. Qizilbash
Yomaris A. Quiroz
Indera Ramdhanie
Marlon Ramnarine
Avirodh Ramsamooj
Angela Ramsay
Donna Reardon
Joseph M. Record
Joanne Renda
Deborahann M. 

Rennert
Soonae Rhee
Christina Riccio
Michael Rizzo
Karen L. Roth
Anthony Rubino
Hyacinth M. Samuels
Erick A. Saravia
Prasenjit Sarkar
Carol J. Scaldaferri
Dianne C. Scalza
Dolores M. 

Schmaeling
Kayum S. Sheriff
Ana C. Sime
Jeewan Singh
Makanlall Singh
Raspal Singh
Faye Smiley
Carlita D. Smith
Elizabeth Smith
Genay G. Sottile
Sharon Spears
Harold W. Springer
Robert M. Stark
Sophia A. Steadman
Vitentia 

Stefanopoulos
Donald G. Stirnweis
Maria O. Tabone
Julia Tarlo
Laraine L. Terrell
Manuel D. Tovar
Melissa Veliz
Paige L. Verducci
Samuel G. Vernet
Fabian P. Villacreses
George Votino
Robert Votino
Christine Vukov
Phyllis Weinstein
Biniamin E. 

Weissman
Rebecca A. White
Kevin Williams
Jason E. Xerri
Huseyin Yagci
Emma S. Yanson
Yijia Zhang

2006 RPAC HONOR ROLL... It’s your best investment in business!
For more information, please contact Randy L. Kaplan, Director of Governmental Affairs, Ext. 380.

As you know the
Commission Escrow Bill has
passed through both the
Senate and the Assembly and
is in the process of being
delivered to Governor Pataki
for his consideration. We will
have to put our celebrating on
hold until the CEA is signed
into law. Your RPAC dollars
have definitely been “at
work.” 

The Realtors Political
Action Committee is proud to
announce that we have reached the
$300,000 mark!!! We need only $90,000
more to reach our 2006 goal. Because
LIBOR is the largest board in the country
and the goal is based on $15 per member
— we have the highest amount of RPAC
dollars to raise. We can thank only 22%
of our members for being where we are
today. If even 1/2 of the remaining
20,000 LIBOR members would con-
tribute their “fair share” ($15 per
Realtor), we would not only reach our
goal but would surpass it. Remember, for
each $20 you contribute you get one
entry into the 2006 Grand Slam
Sweepstakes. The winner of this
Sweepstakes will win 2007 Season
Tickets to either the Mets or the
Yankees...their choice! As always: “You
have to be in it to win it!” 

The RPAC Committee has planned
some “fun” events to help you with your

contributing. Our motto has
been to keep the “fun” in
fundraising. 

For $100 you can purchase
a ticket for the Mets vs
Cardinals evening game on
August 24th. The seats are in
the loge area plus you will
receive $15 in “Mets Money”
which can be used at any
refreshment or souvenir
stand. $49 will be credited as
your RPAC contribution.
Anyone can attend so bring

family, friends or associates. Tickets are
limited so reserve now !!!!

By popular request...we have planned
another RPAC Day at the Races at
Belmont Raceway for September 14th.
For those of you who have attended this
event before I’m asking that you share
the “fun experience” you had by inviting
others to attend. Each of these events has
had an increase in participation and in
raising RPAC dollars. The cost is $100
which includes Clubhouse admission, a
program, gourmet Buffet, private betting
windows and lots of fun!  $50.50
becomes your investment in RPAC.

Let me remind you that RPAC is an
investment in every Realtor’s business
and future.

Pat Levitt
RPAC Chairperson

LIBOR’S RPAC GOAL HAS INCREASED FROM $332,880 IN 2005 TO $386,385 IN 2006 BASED ON RPAC FAIR SHARE OF $15 PER MEMBER.

REALTORS POLITICAL ACTION COMMITTEEREALTORS POLITICAL ACTION COMMITTEE

RPAC UPDATE

GOAL
$386,385

*These LIBOR members have pledged RPAC contributions.    **All contributors of $20 or more will be automatically entered into NYSAR and LIBOR Sweepstakes.

$300,000
& Rising

RPAC UPDATE
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As I am writing this article, the New
York State Assembly has passed the
Commission Escrow Act and the same is
expected to be signed into law by the gov-
ernor. This law, championed by the Long
Island Board of Realtors and organized
real estate, will go into effect on January
1, 2007. The law is a giant step to protect
brokerage commissions and hopefully to
make a thing of the past the scenario
where brokers walk away from the closing
table either short changed or, in some
cases, with no commission whatsoever.
This article is intended to be a blueprint
for brokers to qualify to have their com-
mission protected pursuant to the new law.
It is strongly suggested brokers begin to
do business in a method which would
allow them to receive the benefits of this
law. Remember the listings you obtain this
summer most likely will not close until
after January 1, 2007, when the law will
be in effect. 

Under the Commission Escrow Act, if
the seller does not pay the broker in full at
the time of closing, the owner must
deposit in escrow with the county clerk a
sum of money equal to the amount of the
broker’s commission which is unpaid or,
if there is insufficient money from the
closing proceeds, the balance of all
monies after the payment of the expenses
of closing. This deposit provides a fund
for the broker after they receive a judg-
ment or arbitration award. In order to take

advantage of this law, the broker must
strictly comply with its requirements.
Those requirements are as follows: 

• The listing agreement, whether an
exclusive or an open listing, must be in writ-
ing and signed by the owner. Brokers who
enter into oral agreements with their clients
cannot qualify for escrow protection. 

• The listing agreement should clearly
state the address of the owner. The address
for the property to be sold should be set
forth separately even if that address is the
same address as the owner’s address. It is
important that the address at which the
owner resides is clearly identifiable sim-
ply by looking at the listing agreement. 

• The listing agreement must contain in
“clear and conspicuous bold face type” the
following language: 

AT THE TIME OF CLOSING, YOU
MAY BE REQUIRED TO DEPOSIT THE
BROKER’S COMMISSION WITH THE
COUNTY CLERK IN THE EVENT YOU
DO NOT PAY THE BROKER HIS OR
HER COMMISSION AS SET FORTH
HEREIN. YOUR OBLIGATION TO
DEPOSIT THE BROKER’S COMMIS-
SION WITH THE COUNTY CLERK
MAY BE WAIVED BY THE BROKER. 

Never waive your rights under this law. 
• If the commission is renegotiated

after the listing has been signed, it is rec-
ommended a new listing be entered into
with the owner identical in every way to
the original listing except for the renegoti-

ated commission. The act does not provide
for modification of commissions by com-
mission agreements. The Act talks in
terms of employment agreements which
usually is a listing agreement. In order to
make sure you fully comply, it is thus rec-
ommended you modify commission
arrangements by the execution of a new
amended listing contract. 

• The broker must file an Affidavit of
Entitlement for Commission. Annexed to
this Affidavit must be a copy of the writ-
ten listing agreement. The form for such
an Affidavit is presently on the LIBOR
documents on demand as document 214
under “Legal Documents.” It is suggested,
upon reading this article, you obtain a
copy of that form and review it carefully.
If you have any questions about how to fill
out the form, contact the LIBOR legal
help line for assistance. 

• The Affidavit of Entitlement must be
filed in the Office of the County Clerk,
except in the City of New York where it is
filed in the Office of the County Registrar.
In any transaction where you anticipate the
closing to take place after January 1, 2007,
it is recommended that this Affidavit of
Entitlement be completed and filed at such
time as the financing and other contingen-
cies in the contract of sale are completed. 

• Within 5 business days after filing the
Affidavit of Entitlement, you must serve a
copy of that document on the owner by
certified mail return receipt requested or
personal delivery. The service must be
made to the owner’s address set forth in
the written listing. 

• Along with the Affidavit of
Entitlement, you must mail or deliver to
the seller a check in the amount of $25
payable to the clerk of the county in which
the property is located (Nassau County or
Suffolk County) or, if in the City of New
York, the the Department of Finance of
the City of New York (Kings County or
Queens County). The seller is to return
this check to you at the time when you are
paid at the closing. Make sure your file

contains both a copy of the Affidavit of
Entitlement and the check that you mailed
to the owner and also make sure you have
a record of the date you mailed the docu-
ments and the address to which it was
mailed. Photocopying the fully addressed
envelope with the postage affixed to keep
for your file is probably a good idea. 

• If the seller represented by an attor-
ney and you have been given contact
information for that attorney prior to the
time that you file the Affidavit of
Entitlement, you must also send a copy of
the Affidavit to the attorney. This can be
done by ordinary mail, fax, e-mail attach-
ment or by personal delivery. This also
must be done within 5 days after the filing
of the Affidavit of Entitlement. 

• If the seller has deposited monies pur-
suant to the law with the county clerk or
registrar, the broker must commence their
lawsuit or arbitration within 60 days from
the time of the posting of that money by
the seller. If the broker fails to commence
such proceedings within 60 days, the
owner can make an application to have the
money returned to them. 

• Where the owner has deposited mon-
eys pursuant to this law with the county
clerk or registra, the Statute of Limitations
within which the broker may bring an
action or proceeding for its brokerage com-
mission is reduced to six months. If the bro-
ker does not commence such proceedings
within six months, the broker shall not be
able to use the courts or arbitration to col-
lect said moneys. Indeed, the commission
is, at that point, most likely lost. 

• If the seller fails to make the deposit
required by the law, a successful broker is
entitled to judgment not only for its com-
mission, but for all cost, including reason-
able attorney fees. 

• If the seller makes the deposit as
required, such cost and attorney fees are
awarded to the successful party. 

• The law affects only residential trans-
actions (1-4 family dwellings and individ-
ual coops and condos).

COUNSELOR’S  
COMMENTS
by Howard W. Goldson
Goldson, Nolan, Connolly, P.C.

Prepare For
Commission

Protection Now

LEGAL/GOVERNMENTALLEGAL/GOVERNMENTAL

LIBOR’s Housing Opportunity
Committee is proud to present the upcom-
ing seminar, “Mortgage Solutions for
Today’s Home Buyers.” The seminar, fea-
turing Gary M. Newman — Senior
Underwriting Consultant for Fannie Mae,
will take place on Tuesday, August 22,
2006 at the Crest Hollow Country Club in
Woodbury from 9:00am — 12:30pm. The
fee is only $25.00 for LIBOR members.
Additionally, we are actively trying to get
this course approved for 3 NYS CE Credits. 

With today’s housing and affordability
challenges, it’s critical that you stay

abreast of new mortgage solutions that can
help you sell more homes and assist your
clients to become homeowners. Get the
latest update on new mortgage solutions
and underwriting flexibilities that offer: no
down payment requirements; lower inter-
est rates than non-traditional financing,
expanded flexibilities for past credit prob-
lems, lower monthly payments and more.

You can register online at:
www.mlslirealtor.com/profdevclass.cfm
or by calling LIBOR’s Education
Department at (631) 661-4800 ext 21.
This is course # 2700806.

LIBOR to Host Fannie Mae Housing Seminar
Learn How to Make More

Money Now

• No down payment requirements
• Lower interest rates than non-tradi-

tional financing
• Expanded flexibilities for past credit

problems, non-traditional and no credit
• Lower monthly payments

• Fast loan approvals
• Streamlined appraisals
• Reduced documentation
• No home buyer education requirement
• Extra flexibilities for teachers, police,

firefighters and health care workers

Get the latest update on new mortgage solutions and underwriting
flexibilities that offer:

Register online:  www.mlslirealtor.com/profdevclass.cfm
Or by phone with your credit card:  Call LIBOR Education Dept. at

631-661-4800 ext. 21

With today’s housing and affordability challenges, it’s critical that you
stay abreast of new, affordable mortgage solutions that can help you sell

more homes and help your clients become homeowners.

Mortgage Solutions for Today's Home Buyers
MAKE MORE MONEY NOW!

Instructor: Gary M. Newman – Senior Underwriting Consultant, Fannie Mae

AUGUST 22, 2006 ~ 9:00am-12:30pm
8:30am Registration, Coffee & Danish

Crest Hollow Country Club • 8325 Jericho Tpke. • Woodbury, NY

$25.00-LIBOR Members /  $50.00-Non-members
3 NYS CE Credits Pending

It is becoming more and more common-
place that banks are not wiring the funds until
the closing has been completed. This negligi-
ble practice of ‘holding’or not expediting the
mortgage and/or bank funding to the location
of the closing in a prompt manner is causing
many closings to be postponed or delayed. 

This is especially detrimental when a bank
from the west coast is involved in the transac-
tion and funding may not be sent until the next

day. The disruption and bad will among buy-
ers, sellers and REALTORS® hurts everyone.

LIBOR is requesting any member who
has experienced this problem to please doc-
ument the situation and fax it immediately
to Randy L. Kaplan @ (631) 661-5202. We
will need  these examples to help work to
remedy the situation and insure that these
funds are made available at least 24 hours
prior to the closing.

Have You Been a Victim of a Dry Closing?
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Case #12-16, Copying and Publishing
other Brokers’ Advertisements

Wanting to take advantage of the virtual
explosion of the World Wide Web, REAL-
TOR® A, who had a respectable level of
expertise in computer technology, decided to
purchase a web site design software package
and set out to design his own Web site.

Understanding that his site would be
greatly enhanced by providing as much
information as possible, he decided he
would offer two pages of listings; his own
and some choice listings of his competitors.
Being careful not to present a misleading
picture in his advertising, he was very care-
ful to list the company name and phone
number of the listing company with each
ad of his competitors’ listings.

When REALTOR® B found one of her
listings on REALTOR® A’s new web site,
she filed an ethics complaint with the local
Association of REALTORS® complaining
that REALTOR® A had blatantly and with-
out authorization of any kind whatsoever
advertised her listing on his internet web
site and in so doing was clearly in violation
of Article 12 of the Code of Ethics as inter-
preted by Standard of Practice 12-4.

The matter was placed on the agenda of
the Grievance Committee. At their next
meeting, the Grievance Committee decided
that the alleged conduct, if taken at face
value, could possibly violate Article 12 and
directed the Association’s Executive
Officer to schedule an ethics hearing before
a Hearing Panel of the Association’s
Professional Standards Committee.

At the hearing, REALTOR® B produced
a printed copy of the advertisement of her
listing which had been placed on REAL-
TOR® A’s web site. She produced a copy
of her listing agreement and a photograph
of the property, which matched the infor-
mation in the ad. She testified that she had
never been contacted by REALTOR® A
for permission to advertise her listing. 

When REALTOR® A presented his
case; he showed the hearing panel several
examples of REALTORS® providing links
to sites with ads for other REALTORS®
listings. He said he saw no fundamental
difference between providing such links
and actually advertising other listings on
his web site, especially when he was very
careful to also give the listing company’s
name and phone number. He went on to
argue that REALTOR® B’s clients would
be hard pressed to understand REAL-
TOR® B’s objection to giving their proper-
ties the additional exposure they received
on REALTOR® A’s web site. 

Upon the conclusion of all testimony and
closing statements, the Hearing Panel met
in executive session and decided that while
providing a link to listings of other REAL-
TORS® did not violate Article 12, by actu-
ally publishing REALTOR® B’s listing on
his web site REALTOR® A was not link-
ing, but instead was advertising (by copy-
ing, as opposed to simply providing a link)
without authority. In their findings of fact,
the Hearing Panel also noted that even if
REALTOR® B’s clients might not object
to such advertising, the lack of objective
could not be assumed and would not
relieve REALTOR® A of the obligation to
obtain REALTOR® B’s specific authority
and consent to advertise her listings.

The Hearing Panel found REALTOR®
A in violation of Article 12 of the Code of
Ethics.

Case #15-2: Intentional
Misrepresentation of a Competitor’s
Business Practices

Following a round of golf early one morn-
ing, Homeowner A approached REAL-
TOR® X. “We’ve outgrown our home and I
want to list it with you,” said Homeowner A.
“I’m sorry,” said REALTOR® X, but I rep-
resent buyers exclusively.” “Then how
about REALTOR® Z?” asked Homeowner
A, “I’ve heard good things about him.” “I
don’t know if I would do that,” said REAL-
TOR® X, “while he does represent sellers,
he doesn’t cooperate with buyer brokers
and, as a result, sellers don’t get adequate
market exposure for their properties.”

Later that day, Homeowner A repeated
REALTOR® X’s remarks to his wife who
happened to be a close friend of REAL-
TOR® Z’s wife. Within hours, REAL-
TOR® Z had been made of REALTOR®
X’s remarks to Homeowner A earlier in the
day. REALTOR® Z filed a complaint
against REALTOR® X charging him with
making false and misleading statements.
REALTOR® Z’s complaint was considered
by the Grievance Committee which deter-
mined that an ethics hearing should be held.

At the hearing REALTOR® Z stated, “I
have no idea what REALTOR® X was
thinking about when he made his comments
to Homeowner A. I always cooperated with
other REALTORS®” REALTOR® X
replied, “That’s not so. Last year you had a
listing in the Multiple Listing Service and
when I called to make an appointment to
show the property to the buyer, you refused
to agree to pay me.” REALTOR® Z
responded that he had made a formal offer
of subagency through the MLS with respect
to that property but had chosen not to offer
compensation to buyer agents should not be
construed as a refusal to cooperate and that
he had, in fact, cooperated with REAL-
TOR® X in the sale of that very property. 

In response to REALTOR® Z’s questions,
REALTOR® X acknowledged that he had
shown his buyer-client REALTOR® Z’s list-
ing and that the buyer had purchased the
property. Moreover, REALTOR® X said,
upon questioning by the panel members, he
had no personal knowledge of any instance
in which REALTOR® Z had refused to
cooperate with any other broker but had sim-
ply assumed that REALTOR® Z’s refusal to
pay the compensation REALTOR® X had
asked for was representative of a general
practice on the part of REALTOR® Z.

The Hearing Panel, in its deliberations,
noted that cooperation and compensation
are not synonymous and through formal,
blanket offers of cooperation and compen-
sation can be communicated through
Multiple Listing Services, even where they
are not, cooperation remains the norm
expected of REALTORS®. However, to
characterize REALTOR® Z’s refusal to pay
requested compensation as a “refusal to
cooperate” and to make the assumption and
subsequent statement that REALTOR® Z
“did not cooperate with buyer agents” was
false, misleading, and based on factual
information. Consequently, REALTOR® X
was found in violation of Article 15.

ETHICS...This Month’s Topics

ETHICS & RULESETHICS & RULES

The Ethics cases published in this issue have been chosen by the 2006 Chairperson of the
Professional Standards Committee, Tony Smith.

LIBOR Legal
Helpline:
Membership Has
Its Privileges
THE LIBOR LEGAL HELPLINE

IS NOW AVAILABLE
MONDAY – FRIDAY

9AM – 5PM 
CALL 631-844-0220 
FOR ASSISTANCE

1. That LIBOR provides an
Escrow Account for all
commission disputes
pending an Arbitration
hearing.

2. That you must file for Arbitration
first and then your Ethics com-
plaint will be heard after the

Arbitration hearing is com-
pleted.

3. If you file for Ethics
first, you waive your
right to Arbitrate.

Did You Know?

PUT YOUR EXPERIENCE TO WORK FOR YOU! 
POSITIONS AVAILBLE!

• Office Manager •
• Recruiter •

Call: (516) 781-5050 or
 Email: tonysmith@sasrealestate.com

S.A.S Real Estate 
1237 Wantagh Ave, Wantagh NY 11793 

Celebrating

30
Years Of Sales! 

Tony Smith 
Owner/Broker 

Experienced or

Newly Licensed

Agents Are

Welcome Here!

Immediate Sales
Positions Available!

Tired of Making Someone Else Rich?
Set Your Own Hours

1-888-EZ-EFICASH
1-888-393-3422

www.eficapital.com
400 Garden City Plaza • Suite 450, Garden City, NY 11530

Now Hiring Loan Officers, Talented
Team Leaders & LOAN ORIGINATORS!

• Great Compensation Plan
• Your Appraisers, Title,

Settlement Companies
• Advertising Support
• 24-Hour Payout

• Processing Support Available
• Originate and Close Nationwide
• Accounting Services
• Medical, 401K Available
• Your Own Web Site
• Fast Closings

Residential & Commercial

Excellence  Foundation  Integrity

Licensed Mortgage Broker, NYS Banking Dept, Licensed Throughout the Nation.

$If you are Motivated and Under Challenged
Under Paid JOIN US!
Under Appreciated
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REGISTER ON LINE AT www.mlsli.com
–OR– call to register 

• 631-661-4800 ext 21 WEST BABYLON
• 718-429-8666 JACKSON HEIGHTS

• 631-369-6148 RIVERHEAD

TO REGISTER:
REGISTER BY TELEPHONE OR FAX:  
Realtor Building (631) 661-4800 x 21
West Babylon FAX (631) 661-2103

Realtor Service Center (718) 429-8666
Jackson Heights FAX (718) 429-6959

Realtor Service Center (631) 369-6148
Riverhead FAX (631) 369-6172

MAIL YOUR REGISTRATION:*
Realtor Building
300 Sunrise Highway
West Babylon, NY 11704 
Attn: Education Department
*This registration option is not 
available for Computer Classes.

REGISTER ON-LINE AT:
www.mlsli.com

INFORMATION:
COURSE CONFIRMATIONS:
A confirmation letter will be mailed to
you approximately one week before the
course start date. If you do not receive
one by then, please phone us.

FOR DIRECTIONS TO ALL (INCLUDING
OFF-SITE) COURSE LOCATIONS:
Visit our website at www.mlsli.com

CANCELLATION POLICY:
Up to 3 business days before program,
full refund. 50% refund after 3 busi-
ness days before program. NO
REFUNDS thereafter; education credit
only.  A “no-show” forfeits entire tuition.
LIBOR reserves the right to cancel if
minimum enrollment is not met.

THE FOLLOWING INFORMATION APPLIES TO ALL LIBOR GENERAL AND COMPUTER EDUCATION PROGRAMS, UNLESS OTHERWISE NOTED. 

MLS STRATUS DEMONSTRATION — FREE
Three hour lecture demonstration (NOT hands-on). Instructor will show the Stratus system on an
overhead projector. All functions of Stratus will be covered:  Searching, CMA, Update, Info
Center, Public Records, Add/Edit, Prospect Match, Contacts. All members welcome — reserva-
tions are a MUST! 3 Hours (1 meeting) NO PRE-REQUISITES. 3 HOURS CE NOW AVAILABLE.

LIBOR Members with CE: $25 •  LIBOR Members without CE: FREE
West Babylon . . . . . August 4, Sept. 1. . . . . . . . . . . . . . . . . 9:30 a.m. — 12:30 p.m.
Jackson Heights . . . August 7, Sept. 7 . . . . . . . . . . . . . . . . . 10:00 a.m. — 1:00 p.m.
Riverhead . . . . . . . . August 10, Sept. 8. . . . . . . . . . . . . . . . . 10:00 a.m. — 1:00 p.m.

GET INTO STRATUS — SEARCHING LEVEL 1
This hands-on course includes:  Stratus Log-In, Review of Internet Explorer Basics, Stratus 
functions/tabs/Navigation, Stratus Update — How to Print, Pre-Defined Searches, Quick Search,
Search Results screen; printing, Reports: Full/Thumbnail/Flyer; printing, Using Help & Stratus
FAQ’s, Print by ML#, Today’s Listings on Info Center and much more! 3.75 Hours (1 meeting)

PREREQUISITES: Computers Essentials and/or knowledge of minimize/maximize/drag
Windows, mouse click and double click, scrolling and task bar.

$59 Each Class — LIBOR Members -or- Ask About Our 2, 3, or 4 Class Package and Save $$$!!!
West Babylon . . . . . Sept. 12 . . . . . . . . . (A.M. Session) . . 9:00 a.m. — 12:45 p.m.
Jackson Heights . . . Sept. 6 . . . . . . . . . . (A.M. Session) . . 9:00 a.m. — 12:45 p.m.
Riverhead . . . . . . . Sept. 11 . . . . . . . . . (A.M. Session) . . 9:00 a.m. — 12:45 p.m.

MAXIMIZE YOUR STRATUS SEARCHES —
SEARCHING LEVEL 2
This hands-on course includes: Full Search, Flex Search, Radius Search, Multi-Level
Sorting, Saving Searches, Custom Report Design, Statistics and Counts and much more! 
3.75 Hours CE (1 meeting)

PREREQUISITES: Get Into Stratus and/or knowledge of all functions covered in Get Into Stratus.

$59 Each Class — LIBOR Members -or- Ask About Our 2, 3, or 4 Class Package and Save $$$!!!
West Babylon . . . . . Sept. 12 . . . . . . . . . (P.M. Session). . . 1:45 p.m. — 5:30 p.m.
Jackson Heights . . . Sept. 6 . . . . . . . . . . (P.M. Session). . . 1:45 p.m. — 5:30 p.m.
Riverhead . . . . . . . Sept. 11 . . . . . . . . . (P.M. Session). . . 1:45 p.m. — 5:30 p.m.

POWER LISTING WITH CMA AND OTHER 
STRATUS TOOLS
This hands-on course includes: Designing and Printing a Stratus CMA, Adding and Editing
MLS listings, Adding and Editing Private listings, Uploading multiple property photos, Market
Share reports and graphs, Contacts: add, edit, search, print, download and much more! 
3.75 Hours CE (1 meeting)

PREREQUISITES: Maximize Your Stratus Searches and/or extensive Stratus searching
experience.

$59 Each Class — LIBOR Members -or- Ask About Our 2, 3, or 4 Class Package and Save $$$!!!
West Babylon . . . . . Sept. 18 . . . . . . . . . (A.M. Session) . . 9:00 a.m. — 12:45 p.m.
Jackson Heights . . . Sept. 15 . . . . . . . . . (A.M. Session) . . 9:00 a.m. — 12:45 p.m.
Riverhead . . . . . . . Sept. 20 . . . . . . . . . (A.M. Session) . . 9:00 a.m. — 12:45 p.m.

LEADS & LABELS WITH STRATUS RECORDS
This hands-on course includes: Searching property records by address, Searching property
records by owner name, Researching lis pendens, Researching property classification (busi-
ness, commercial, residential, land), Downloading property addresses from public records,
Printing mailing labels using Word’s mail merge function and label wizard and much more! 
3.75 Hours CE (1 meeting)

PREREQUISITES: Maximize your Stratus Searches and/or extensive Stratus searching
experience.

$59 Each Class — LIBOR Members -or- Ask About Our 2, 3, or 4 Class Package and Save $$$!!!
West Babylon . . . . . Sept. 18 . . . . . . . . . (P.M. Session). . . 1:45 p.m. — 5:30 p.m.
Jackson Heights . . . Sept. 15 . . . . . . . . . (P.M. Session). . . 1:45 p.m. — 5:30 p.m.
Riverhead . . . . . . . Sept. 20 . . . . . . . . . (P.M. Session). . . 1:45 p.m. — 5:30 p.m.
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FREE STRATUS DEMO

PROFESSIONAL DEVELOPMENTPROFESSIONAL DEVELOPMENT

GET STRATIFIED!!!
Approved for 22.5 hours NYS Continuing Education Credit.

3 day hands-on program completes your 2 year continuing education requirement and
makes you a Stratus WIZ!  Approved for 22.5 hours CE credit.  Class covers Searching,
CMA, Contacts, Update, Public Records/Mailing Labels, Prospect Match, Info Center, 
E-Mail, Custom Reports, Contacts, Add/Edit, Photo Upload.

3 Days • 9:00 a.m. – 5:30 p.m. • 22.5 Hours of CE Credit
(**Evening Classes are 5 Days From 5:00pm – 9:30pm)

TUITION: $225 LIBOR Members; $250 Admin. Staff (Letter Must be on File)

22.5 HOUR STRATUS CERTIFICATION

3.75 HOUR STRATUS HANDS ON

West Babylon. . . . July 22, Aug. 5 and 12

Saturday Classes

West Babylon. . . . July 26, 28 and 31

West Babylon . . . . Aug. 1, 8, 16, 22 and 29

Evening Classes

West Babylon. . . . Aug. 3, 7 and 9

Riverhead . . . . . . Aug. 3, 4 and 7

Jackson Heights . . Aug. 8, 10 and 11

West Babylon. . . . Aug. 18, 23 and 24

Jackson Heights . . Aug. 21, 30 and 31

West Babylon. . . . Sept. 6, 8 and 11

West Babylon. . . . Sept. 9, 16 and 30

Saturday Classes

Jackson Heights . . Sept. 12, 14 and 20

West Babylon. . . . Sept. 21, 25 and 27

Riverhead . . . . . . Sept. 25, 27 and 29

SEATS ARE LIMITED! Pre-Requisites: Student must be comfortable using the mouse,
Windows scrollbars and have basic Internet skills.  All registrants will be screened to deter-
mine ability. Any student who is not a regular computer user should take “Computer Essentials
prior to registering for this course.

Register on line at mlsli.com or call to register 631-661-4800 ext. 21 or
718-429-8666 or 631-369-6148

Get an Extra Hour for the Same $29 LIBOR Member Price
COMPUTER ESSENTIALS USING WINDOWS XP 
AND THE INTERNET
Calling all frustrated computer users!  Are you TIRED of asking for help?  Learn how to
find lost files, create new folders, change your desktop, install and uninstall computer soft-
ware and much more using the latest version of Windows.  You will also learn to search
the Internet for helpful websites using the most popular search engines such as Google
and Yahoo.  See how easy it is to navigate around the Web and find the information you
need.  You'll do some searching for real estate websites in your town and find out what
your competition is up to! 4 hours hands-on (1 Meeting)

PRE-REQUISITES: NONE. NO CE AVAILABLE.
TUITION: $29 LIBOR Members/$39 Non Members

West Babylon . . . . August 2, Sept. 7 . . . . . . . . . . . . . . . . . 9:30 a.m. — 1:30 p.m.
Jackson Heights. . . August 3. . . . . . . . . . . . . . . . . . . . . . 10:00 a.m. — 2:00 p.m.
Riverhead. . . . . . . . August 9, Sept. 6 . . . . . . . . . . . . . . . . . 10:00 a.m. — 2:00 p.m.

FLYERS, LETTERS AND MAILING LABELS:
MICROSOFT WORD FOR THE REAL ESTATE
PROFESSIONAL  
Realtors need top notch looking documents to set themselves apart from the competition.
Learn how to create property flyers, client letters and mailing labels for mass mailings.This class
covers creating and saving new documents, inserting photos, adding borders, changing fonts
and other fabulous features to enhance your marketing efforts. 4 hours hands-on (1 meeting) 

PRE-REQUISITES: Computer Essentials Using Windows XP and the Internet, or equiva-
lent experience. Student must have some basic familiarity with WORD. NO CE AVAILABLE.

TUITION: $29 LIBOR Members/$39 Non Members
West Babylon . . . . . August 18, Sept. 13 . . . . . . . . . . . . . . . . 9:30 a.m. — 1:30 p.m.
Jackson Heights . . . August 14, Sept. 19 . . . . . . . . . . . . . . . . 10:00 a.m. — 2:00 p.m.
Riverhead. . . . . . . . August 23, Sept. 21 . . . . . . . . . . . . . . . . 10:00 a.m. — 2:00 p.m.

TOP 20 WEBSITES EVERY REALTOR NEEDS
Are you really taking advantage of the wealth of information on the Internet???  From
renewing your real estate license online to finding FSBO's, from checking the DO NOT
CALL list to registering your own domain name for a future website - this class will give
you many powerful tips to build your business and keep a competitive edge.  Check out
the powerful information on real estate advice and coaching websites, find all the Long
Island school report cards, legal forms, and learn how to set up mailings and postcards
online! Don’t miss this class. 4 hours hands-on (1 meeting) 

PRE-REQUISITES: Computer Essentials Using Windows XP and the Internet or equiva-
lent experience. NO CE AVAILABLE.

TUITION: $29 LIBOR Members/$39 Non Members
DATES TO BE DETERMINED

CE IS NOT AVAILABLE FOR THE 3 CLASSES ABOVE.

GENERAL COMPUTER TRAINING

PRIVATE INDIVIDUAL HANDS ON TUTORING
Receive one-on-one training with an experienced LIBOR trainer in our W. Babylon, Riverhead
or Jackson Heights training centers. Cost can be shared by two students under one registra-
tion. Topics Available: Computer basics, MLS Stratus, Windows, E-Mail, Internet, Word, Excel,
PowerPoint, Outlook.

$169 for a 2 Hour Session  •  No Experience Necessary

STRATUS CERTIFICATION OR 4 STRATUS CLASS*
GRADUATES NEED A REFRESHER???

Take a private tutoring session for 2 hours! Discounted cost of $99 (Cost can be shared by two
students under one registration). The instructor will review any questions/problems YOU have.
The instructor will show YOU exactly what YOU want to know.
PREREQUISITES: Must have taken Stratus Certification or the 4 Stratus classes* within

the last year of taking this tutoring session to receive the discounted price of $99.00.

Please call Denise Rivera at 631-661-4800 xt. 385 for more details. 
*4 Stratus Classes consist of Searching Level 1 & 2, Stratus CMA and Public Records

PRIVATE TUTORING
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FLORIDA MORTGAGE BROKER LICENSE COURSE
If you are a New York Realtor who has buyers for Florida properties, you can earn extra income
by becoming a Florida Mortgage Broker...right here in NY!! Instructor: Daniel J. Taddeo, P.A.
3-Day Program – Students must attend all 3 days to successfully complete the course.
Tuition includes course textbook & materials.

October 11, 2006 . . . . . . . . . . . West Babylon. . . . . . . . 8:45AM – 5:30PM
October 12, 2006 . . . . . . . . . . . West Babylon. . . . . . . . 8:45AM – 5:30PM
October 13, 2006 . . . . . . . . . . . West Babylon. . . . . . . . 8:45AM – 1:45PM
Tuition: $349 LIBOR Members, $495 Non-members

FLORIDA MORTGAGE BROKER

DESIGNATION & PROFESSIONAL DEVELOPMENT
CBR — CERTIFIED BUYER REPRESENTATIVE DESIGNATION COURSE
Approved for 221/2 hours NYS Continuing Education Credit.

Aug. 1, 2, 3, 2006 . . . . . . . West Babylon . . . . . . . . . . . . . . . . Before/After 7/18
Aug. 22, 23, 24, 2006 . . . . Holiday Inn, Plainview . . . . . . . . . . Before/After 8/1
Oct. 3, 4, 5, 2006 . . . . . . . Best Western Mill River Manor . . . . Before/After 9/12

Rockville Centre
Nov. 28, 29, 30, 2006 . . . . West Babylon . . . . . . . . . . . . . . . . Before/After 11/14
Time: 8:30am – 5:30pm
Instructor:  JAMES V. PUGLIESE, CRB, GRI, ITI, CBR
*Tuition: Before: $345 LIBOR Members, $375 Non-Members

After: $375 LIBOR Members, $405 Non Members

NEW YORK STATE REALTOR INSTITUTE
2006 GRI, SRES & ABR DESIGNATION COURSE OFFERINGS 
(All NYSAR Classes)
Each module approved for NYS CE credit.

REALTOR Service Center, West Babylon • 8:30am – 5:30pm
To register for GRI courses, call NYSAR @ 518-463-0300.

DESIGNATION & PROF DEVELOPMENT

GRI402 . . . . . . . Sept. 25 & 26, 2006
GRI409 . . . . . . . Nov. 6 & 7, 2006

ABR (Required) . . Oct. 23-24, 2006
ABR (Elective) . . . Oct. 20, 2006
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NOTARY PUBLIC TRAINING SEMINAR
Want to become a notary but concerned about the exam? This program prepares by getting you
acquainted with the format of the state exam, receive study booklets, application form and
instructions, be familiar with types of questions asked and learn what is expected in order for you
to be confident and prepared to pass the notary exam.

NOTARY PUBLIC

PROFESSIONAL DEVELOPMENTPROFESSIONAL DEVELOPMENT

Sept. 14, 2006 . . . . West Babylon
Oct. 12, 2006 . . . . . Riverhead

Nov. 8, 2006 . . . . . . Jackson Heights
Dec. 14, 2006 . . . . . West Babylon

Time:  10:00AM – 1:00PM Instructor:  Sal D’Agate, REALTOR
Tuition:  $35 LIBOR Members, $55 Non-members

CERTIFIED INTERNATIONAL PROPERTY 
SPECIALIST DESIGNATION COURSE
Presented by LIBOR in conjunction with NYS Association of Realtors.
Approved for 7 hours NYS CE credit.

Sept. 27-29, 2006. . . . . . West Babylon . . . . Instructor: Tony Macaluso, CIPS
Oct.16-17, 2006 . . . . . . . West Babylon . . . . Instructor: David Michonski, CIPS
Time: 8:30am - 5:30pm
Tuition:  $320 LIBOR Members, $345 Non-members • Register 10 Days Early: SAVE $25!
To register for CIPS courses, call NYSAR @ 518-463-0300.

CIPS DESIGNATION COURSE

45-HOUR SALESPERSON QUALIFYING COURSES
West Babylon . . . . . . . . . . . . . . . . . 9AM – 5:30PM . . . July 24-28, 31*
West Babylon . . . . . . . . . . . . . . . . . 9AM – 5:30PM . . . August 7-11, 14*
Jackson Heights . . . . . . . . . . . . . . . 9AM – 5:30PM . . . August 21-25, 28*
West Babylon . . . . . . . . . . . . . . . . . 9AM – 5:00PM . . . September 5-9, 11*
Rockville Centre . . . . . . . . . . . . . . . 9AM – 5:00PM . . . September 11-15, 18*
West Babylon . . . . . . . . . . . . . . . . . 9AM – 5:00PM . . . October 14, 15, 21, 22, 28,

29, Nov. 4, 5 (Weekends)
Jackson Heights . . . . . . . . . . . . . . . 9AM – 5:00PM . . . October 16-20, 21*
Woodbury . . . . . . . . . . . . . . . . . . . 9AM – 5:00PM . . . October 23-27, 30*
Riverhead . . . . . . . . . . . . . . . . . . . 9AM – 5:00PM . . . October 30-Nov. 3, 6*
*Exam date till 6:30PM
TUITION: 
Salesperson:  $175 – register 5 business days before course;  $195 – thereafter.
Broker:  $175 – LIBOR Members;  $195 – Non-members.

45-HOUR BROKER QUALIFYING COURSES
Riverhead. . . . . . . . . . . . . . . . . . . . . . . . 9AM – 5:00PM. . . . . August 14-18, 21, 22*
Jackson Heights . . . . . . . . . . . . . . . . . . . 9AM – 5:00PM. . . . . September 25-29, Oct. 3, 5*
West Babylon . . . . . . . . . . . . . . . . . . . . . 9AM – 5:00PM. . . . . October 30-Nov. 3, 6, 7*
*Exam date till 7:00PM

LICENSING

NEW AGENT 3-DAY “UP & RUNNING” 
CERTIFICATE PROGRAM
This 3-day program assists new agents in launching their career in real estate!  Content
includes how to get started listing & selling effectively, work with customers & clients,
prospect, marketing overcoming objections, role-play, negotiating effectively and working
within the guidelines of the MLS Rules and NAR Code of Ethics...A great program for new
agents or managers and brokers who want to train their agents.
Approved for 71/2 hours NYS CE credit.

July 22-23, 2006. . . . . . . . . . . . West Babylon . . . . . . . 10:00AM – 5:00PM
(Weekend)

August 1-3, 2006 . . . . . . . . . . . Jackson Heights . . . . . 9:00AM – 1:00PM
August 14-17, 2006 . . . . . . . . . . Jackson Heights . . . . . 5:30PM – 8:30PM

(Evenings)
Tuition: w/o CE with CE

LIBOR Licensing Students:. . . FREE . . . . . . . . . . . . . $65.00
LIBOR Members: . . . . . . . . . FREE . . . . . . . . . . . . . $65.00
Non-members:. . . . . . . . . . . $150.00 . . . . . . . . . . . $215.00

“LIST TO LAST” — FAST TRACK TO SUCCESS IN
REAL ESTATE
The BEST 2-day real estate listing & selling course designed for immediate success! The
solution for any Agent Manager or Broker looking to increase productivity is Real Estate 101
— with National Trainer, Jim Pugliese, ABR, CRB, GRI, CBR, ITI, CSP
Approved for 15 hours NYS CE credit.

August 8-9, 2006 . . . . . . . . . . . West Babylon . . . . . . . 9:00AM – 5:30PM
August 16-17, 2006 . . . . . . . . . . Jackson Heights . . . . . 9:00AM – 5:30PM
Tuition:  $145 LIBOR Members, $175 Non-members

MAKING MORE MONEY WITH MORTGAGES
This course is for real estate agents & brokers who are seeking the ability to legally partici-
pate in the mortgage industry, mortgage companies wanting to train new loan officers and
real estate agents wanting to learn more about the mortgage process.
Approved for 221/2 hours NYS CE credit.

August 14-16, 2006 . . . . . . . . . West Babylon. . . . . . . . 9:00AM — 5:30PM
October 11-13, 2006. . . . . . . . . Best Western Mill River. . 9:00AM — 5:30PM

Manor, Rockville Centre
November 1-3, 2006. . . . . . . . . West Babylon. . . . . . . . 9:00AM — 5:30PM
Tuition:  $245 LIBOR Members, $295 Non-members. . . . . Instructor: Dominick Sutera

THE RULES OF THE REAL ESTATE GAME — MLS
PROCEDURES & RULES: SITUATIONS AND SOLUTIONS
Effective participation in the MLS directly impacts your earning ability and helps you avoid
penalties and violations. Topics covered include how to properly fill out agreements, getting
offers presented, handling multiple offers, registering binders, follow-up to protect yourself and
much more. This course is important for new agents! Approved for 3 hours NYS CE credit.

July 25, 2006 . . . . . . . . . . . . . West Babylon. . . . . . . . Instructor: Dan Scanlon
August 30, 2006 . . . . . . . . . . . Jackson Heights . . . . . . Instructor: Kathy Engel
September 18, 2006. . . . . . . . . Riverhead . . . . . . . . . . Instructor: Mary Adams

Time: 10:00AM — 1:00PM • Tuition:  $20 LIBOR Members, $45 Non-members

FLORIDA REAL ESTATE BROKER LICENSING COURSE
Through All-Florida Real Estate School — Instructor:  Daniel J. Taddeo, P.A.
Approved for 221/2 hours NYS CE credit.

October 16-22, 2006. . . . . . . . . West Babylon. . . . . . . . 8:45AM – 6:30PM
October 23-29, 2006. . . . . . . . . Jackson Heights . . . . . . 8:45AM – 6:30PM
October 30-Nov. 5, 2006 . . . . . . Riverhead . . . . . . . . . . 8:45AM – 6:30PM
Tuition:  $395 LIBOR Members, $495 Non-members

Complete the course in 7 days without the expense of going to Florida! Now you can take
your Florida State Exam here in NY — 2 locations: Garden City or Manhattan.

CONTINUING EDUCATION
RSC, WEST BABYLON, 9:00AM-5:30PM
8/15 — “Home Inspection Survival Guide for Realtors: Understanding the Process for a

Smoother Transaction”
8/21 — “Be All That You Can Be”❋
8/24 — “Mortgage Knowledge To Save Your Deal”
9/12 — “Our Business Is Changing; Are You Up To Date?”❋
9/14 — “Commercial Real Estate:  All About Leases”
9/20 — “Assisting Sellers in Transacting Short Sales in lieu of the Sellers Losing Their

Properties in Foreclosure”❋

RSC, JACKSON HEIGHTS, 9:00AM-5:30PM
7/20 — “Introduction To Commercial & Investment Real Estate: Concepts & Terms”
7/26 — “Building A Better CMA; Applying the Principles of Residential Appraising”  

(not a CMA computer course)
7/31 — “Understanding Like-Kind Exchanges Under Section 1031 of the Internal Revenue

Code to Benefit Both Clients & Customers”❋
8/10 — “Personal Assistant:  Delegate for Dollars”
8/15 — “Basic Valuation of Commercial Property”
8/29 — “Property Management:  Managing 1-4 Family Homes”
9/6 — “Disclosure — Insulation from Litigation — Safeguards & Precautions”❋
9/12 — “Buyer Brokerage & Ethics: the Right Choices”❋
9/14 — “Our Business Is Changing; Are You Up To Date?”❋

RSC, RIVERHEAD, 9:00AM-5:30PM
7/25 — “Environmental Construction Concerns in Residential Real Estate”
8/2 — “Legal-Ease”❋
8/8 — “Mortgage Knowledge To Save Your Deal”
8/24 — “Introduction to Commercial & Investment Real Estate: Concepts & Terms”
9/11 — “Working with Seniors; The Oldies But Goodies”
9/21 — “Home Inspection Survival Guide for Realtors: Understanding the Process for a

Smoother Transaction”
9/26 — “Buyer Brokerage & Ethics:  The Right Choices”❋

BEST WESTERN MILL RIVER MANOR, ROCKVILLE CENTRE, 8:30AM-5:00PM
7/27 — “Our Business Is Changing; Are You Up To Date?”❋
8/7 — “Making the Right Decisions; Even When Nobody's Looking”❋
8/16 — “Buyer Brokerage & Ethics: the Right Choices”❋
8/22 — “Real Estate Consulting”
9/7 — “What Every Realtor Should Know; A Risk Reduction Seminar”❋
9/13 — “Disclosure-Insulation from Litigation; Safeguards & Precautions”❋
9/25 — “Introduction to Commercial & Investment Real Estate - Tools of the Trade”

CONTINUING EDUCATION

❋ Also approved for and satisfies NAR Mandated Ethics Course requirement for
Realtors needed by 12/31/08.
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BUSINESS CAREER OPPORTUNITIES
Century 21 AA Realty..................................................631.774.5177
Century 21 American Home/Your Home ....................516.826.4600
Century 21 Annettes ..................................................516.564.4480
Century 21 Mac Levitt ................................................516.764.6200
Century 21 Metro NY Brokers Council ......................800.537.8108
Century 21 Parisi Realty ............................................516.729.4899
Daniel Gale Sotheby’s International Realty ................888.931.9500
Destiny Realty ............................................................718.736.1010
ERA Top Service Realty ..............................................718.441.5800
Hough & Guidice Realty ............................................631.736.4111
Keystone Realty ..........................................................800.390.8083
Laffey Associates ........................................................516.625.9848
Long Island Realty Agents..........................................516.433.5290
Prudential Douglas Elliman Real Estate......................631.549.7401
Prudential Galeria................................................516.746.0440 x 62
RE/MAX of New York, Inc...........................................800.736.2969
Charles Rutenberg Realty ..........................................516.575.7500
S.A.S. Real Estate ......................................................516.781.5050
World Properties International — Sea to Sky Realty ....631.961.4626

ENGINEERS
AC&E Home Inspection & Engineering ......................631.205.1340
HouseMaster Home Inspection ..................................800.805.1122

HOME & EQUIPMENT INSPECTIONS/SERVICES
AC&E Home Inspection & Engineering ......................631.205.1340
HouseMaster Home Inspection ..................................800.805.1122
Knockout Home Inspections ......................................800.404.9577

INSURANCE/LEGAL
Jay S. Gootenberg, AHS Errors & Omissions, 
Home Warranties ..................................................Off: 631.325.9107

Cell: 516.322.7143
Insurance Plus ............................................................516.922.1200

MEDIA
Clover Mill Associates ................................................516.568.1800
LIBOR Membership Directory ..................................631.661.9126
MLS/LIBOR — Web Site ..................................631.661.4800 x 348

mlsli.com, mlsstratus.com
The REALTOR® Advertising ......................................516.676.6089
Total Tours 360 ..........................................................516.505.0140

MORTGAGES
EFI Capital ..................................................................888.393.3422

PROMOTION SERVICES
DSI Design Group ......................................................516.676.6089
Estates-On-Line ..........................................................516.569.2302

PROPERTY SALES
Greenthal ....................................................................718.423.3130

TECHNOLOGY
MLS Products & Services ..................................631.661.4800 x 11

THE SERVICES DIRECTORY IS PROVIDED AS AN ADDITIONAL SERVICE. 
THE PUBLISHER DOES NOT ASSUME ANY LIABILITY FOR ERRORS OR OMISSIONS.

SERVICES DIRECTORYSERVICES DIRECTORY

1 Year 12% – $88.81/$1,000
2 Years 12% – $47.06/$1,000
3 Years 12% – $33.21/$1,000

2001 & 2002
1 Year 6.99% – $86.51/$1,000
2 Years 6.99% – $44.77/$1,000
3 Years 7.49% – $31.10/$1,000

2003 & 2004
1 Year 6.49% – $86.28/$1,000
2 Years 6.49% – $44.54/$1,000
3 Years 6.75% – $30.77/$1,000
4 Years 6.75% – $23.83/$1,000

1 Year 4.75% – $85.49/$1,000
2 Years 4.75% – $43.76/$1,000
3 Years 4.75% – $29.86/$1,000

4 Years 4.75% – $22.92/$1,000
5 Years 4.75% – $18.76/$1,000

***THE ABOVE RATES ARE SUBJECT TO CHANGE***
FOR MORE DETAILS, CALL LUISA AT THE CREDIT UNION 

AT (631) 661-4800, EXT. 371. • www.LIRFCU.com

USED CAR LOANS:  2001-2004 MODELS
20% Down Payment Financed up to $20,000
30% Down Payment Financed up to $40,000

NEW CAR LOANS: 2005-2006 MODELS 
10% Down Payment Financed up to $40,000
20% Down Payment Financed up to $50,000

Q

LONG ISLAND
REALTORS FEDERAL
CREDIT UNION

SHARED SECURED LOANS

PERSONAL LOANS @ 12% UP TO $4,000
Maximum Term – 36 Months

THESE RATES APPLY TO NEW CAR LOANS

The Publication 
That Reaches 

Over 26,000 LIBOR
Members!

CONTACT...

CHRISTOPHER MEADOWS
Tel: (516) 676-6089 • Fax: (516) 676-4769

email: studio@dsidesigngroup.com

Need Help With Your Ad?
We offer professional Design and Ad Layout

services at a reasonable cost.

Advertise In

DESIGN GROUPDSI

2 Years 4.99% – $43.87/$1,000
3 Years 5.50% – $30.20/$1,000

4 Years 6.00% – $23.49/$1,000
5 Years 6.00% – $19.34/$1,000

Check Out Our Rates!!!
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Reality TTV.
TV RReality
Are YYou GGetting YYour 
Fair SShare oof NNational 
TV AAdvertising?

More ppeople sstill sspend mmore oof ttheir lleisure ttime wwatching ttelevision tthan ddoing aanything eelse.
So iif yyour rreal eestate ccompany ttells yyou aadvertising oon TTV jjust iisn’t tthat iimportant -- wwell, llet’s jjust
say tthey’re m mi is si in nf fo or rm me ed d.

RE/MAX nnot oonly hhas mmore nnational TTV aadvertising tthan aall oof oour mmajor ccompetitors ccombined, 
we hhave aa sstrong ppresence iin rradio, pprint aand IInternet, ttoo. MMaybe tthat’s wwhy, iin aa rrecent 
consumer ssurvey, RRE/MAX iincreased iin uunaided bbrand aawareness wwhile tthe oother ttop rreal eestate
names sstayed fflat.

Nobody ssells mmore rreal eestate tthan RRE/MAX.

Get tthe ppower yyou ddeserve tto ddo yyour jjob rright. GGet tthe ppower oof RRE/MAX.

*-4Q 2005 SHARE OF VOICE / ADULTS 25 - 54  Source: Nielsen Monitor-Plus / A25-54 GRPs Unequivalized 
Equal opportunity employers. Each RE/MAX© office is independently owned and operated. 2006 by RE/MAX International, Inc. All rights reserved.  060368

of New York, Inc.

Reality Executives
0%*

Keller Williams
0%*

ERA
2%*

GMAC
3%*

Coldwell
Banker

8%*

Century 21
26%*

Prudential
9%*

800-REMAX-NY remax.com

52%


